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Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St. Louis, Mo. 
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CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city over 10,000 population. Offers 
for the first time an exclusive agency in the following 
Cities: 


Ilinois Wisconsin Missouri Michigan Pennsylvania 

Aurora Milwaukee St. Joseph Ray City Altoona 

Cicero Racine St. Louis Fhiat Chester 

Decatur Superior Grand Rapids _ Erie 

East St. Louis Madison Nebraska Jackson Harrisburg 

Joliet Omaha Kalamazoo Philadelpmia 

Rockford Kansas Lansing Reading 
Wichita New Hampshire Saginaw Wilkes Barre 

Indiana Topeka ‘oLcor Yor 

Evansville Manchester 

Gary Nashua 

Indianapolis 

South Bend 

The Inter-State is the only organization insuring 


only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 
Policy Forms—None Superior 


Write the Home Office for particulars 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 
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In Tune 


Getting in tune is the most vital 
principle of successful wireless opera= 
tion. 


Our agents are the force that 
creates new power for the Home 
Office workers who operate our serv= 
ice broadcasting station. Keeping 
the agents tuned in with our service 
station is considered by The Lincoln National Life In- 
surance Company to be of vital importance. 





This harmony of purpose is promoted by backing up 
the selling force in every possible way from the Home 
Office. The complete understanding maintained makes 
for that frictionless efficiency which delivers Lincoln Life 
policies in record breaking time and instills the confi- 
dence which delivers policies on practically all applica= 
tions written. 


You tune in with a band of dynamic co-operators 


when you 


(ink uP (‘wim THE (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’’ 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $240,000,000 in Force 

















TM 





ee TTT 




















f STM 





» [itive 


THAT TT 








' SO UYU rr 














THE SPECTATOR 




















He has proved his ability 
as a successful producer. 


He has a financial respon- 
sibility of at least $25,000. 


He has a record of an 
earning capacity of at 
least $7,500 a year. 





Ilinois 


Do You Know This Man? 


4. He has a standing in his 
community which will e en 
‘able him to connect with 
the very best business 
and professional men in 
this territory. 


--This Man Can Qualify as Manager 


for the Best Territory now open inthe Company’s entire field. 


is Big Territory, a 
Big Opportunity, Big 








The Art of Insurance 
Salesmanship | 


Number 4 of 
William Alexander's 


Educational Series for Life Ine | 
surance Agents 1 


Full of Instructive and Enter 
taining matter 


PRICES: 


Single copy 
25 copies 
50 

100 

250 

500 


THE ART OF SELLING| 


JOHN S. TUNMORE 


For the Use of Insurance and | 
Other Salesmen 


Men to Deal With, Big Business to 
be Written. It Takes a Big Man, 
but for the Right Man is Oppor- 
tunity PLUS. 


Warns of Pitfalls; Stimulates; | 
Inspires 


i ee ae PRICES, SILK CLOTH BINDING} 
e€ management at Springfield o ‘ 4 
a company with unquestioned strength, ah or  —  ae ‘io : 
large surplus, and over one hundred mil- 50 ietalel dant 62.50 | 
lions of insurance in force. NR MARTE) 4 120.00 | 


ero 
66 
Plus A liberal first year commission. | oe EE a a 


Plus 


7 CONTRACTED 


ze aie z . P 4 
It is seldom that life insurance’ 


men are privileged to secure new, 
helpful books from two such welk] 
qualified authors. One of them, 
Mr. Alexander, is a company exe 
utive in charge of the education 
and instruction of agents, and im” 
close daily touch with agents; hey 


A renewal commission for nine 
years. 





A collection fee during the life 
of the policy. 


Plus 
Plus 


An Office allowance. 


ZZ, CONTRACTED 


Plus 


Plus 


An allowance for expense of 
development. 


A collection commission on in- 
surance in force. The Com- 
pany entered Illinois in 1909. 


knows their needs and their ex@ 
periences. The other, Mr. Tum 
more, is a great personal producefyy 
as well as a successful director of 
agents—one who can not only sell: 
insurance himself, but tell othe 


how to do it. 


Both of these books are pub} 
lished by 


Write or wire Oppor- 
tunity, care of 
THE SPECTATOR 


THE SPECTATOR COMPANY 
Curcaco Orrick: 135 WILLIAM STREEE 
INSURANCE EXCHANGE NEW YORK 


If You Are This Man 


























THE Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 168 
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Fire Index Published 

New York Sales Congress 

Illinois Standard Recommended 
for New York 





State Fund Monopoly Beaten 
Kansas Rate Case 


Savings Bank Insurance 
in Massachusetts 
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KEEP THE GOVERNMENT OUT OF PRIVATE 
BUSINESS 


by Irancrs R. 


Superintendent of 


Hil subject of my talk this evening is “Keep 
the Government Out of [Private Business.” 
During my term of office in the Insur- 
ance Department, | have been amazed 

with the constant tendency not only on 

the part of the public, but also on the part 
of the insurance companies, to put the 

State into business. .\gain and again, the 

department has been urged to assume some function which 

ought to be performed by the insurance companies themselves. 

Constantly, we read in the public press of the advocacy that 

the State, City or National Government take over some branch 

of business, whether it is insurance, railroads, coal mining, 
money lending or other. 

In the life insurance field, a prominent State officer has ad- 
vocated that State employees, in addition to receiving a pen- 
sion, be given life insurance by the State. | have heard it 
seriously advocated that the State should nominate a portion of 
the directors of a life insurance company. | have also heard 
it advocated that no life insurance officer should get more than 
a certain salary, unless the State approved of the salary, 
These and other suggestions would, if put into effect, have a 
tendency to encroach more and more upon the management 
of the company until the State would be in complete control. 

It is right that the State should supervise the insurance 
business, but it is not right that the State should dictate to 
companies how their business shall be conducted when merely 
questions of policy are concerned. A very interesting case 
i 


recently arose, which shows how far the State can go 


Address before the Life Underwriters .\ssociation of New York. 


Insurance 


STODDARD, 
of 


Tr. 
New York 

supervision in influencing the management of a company. Last 
summer, the department learned that the owner of a major- 
ity of the stock of the Niagara Life Insurance Company had 
heen in previous financial troubles, but the information re- 
ceived showed that The department 


was met by a situation where it felt that the owner of a ma- 


these had been settled. 
jority of the stock of the company should he eliminated from 
any participation in the management of the company. The 
department had no power to deprive him of his stock, or of 
the privilege of exercising his voting powers at stockholders’ 
meetings. The department did have, however, the duty of 
protecting the policyholders and of taking every step which 
was necessary to see that no mismanagement or dishonesty 
The following steps were taken 
Directions were given that the majority 


could result in loss to them. 
by the department : 
neither officer, nor director, and, as a 
The 
was ordered to furnish all minutes of the Board of 
of all of 


these bodies were carefully checked. Tiventually, the com- 


stockholder should he 
result, he resigned as director and thereafter was neither. 
company 
Directors and the [Executive Committee, and acts 
pany was directed to send these minutes by night letter, in or- 
der that the department might have them the next day. In- 
vestments of the company were carefully checked, and the com- 
pany was directed to replace weak investments. The company 
was told that its officers could not have access to its securities, 
unless a representative of the department was present. Finally, 
an examiner was sent to Buffalo, ostensibly to examine the 
company, but in reality to see that no illegal act was com- 


mitted, and the company was directed not to make a check 
for any large amount without submitting the same to the ex- 
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The officers signing checks were placed under heavy 
At the time these 


aminer. 
bonds at the request of the department. 
orders were issued, the company had a surplus, and no legal 
grounds existed for taking over the company under Section 
63 of the Insurance Law. Needless to say, the officers of the 
company would have seriously objected to such interference 
by the department, were it not for the fact that some of them 
realized that the department had just grounds for taking pre- 
cautions and, further, all felt that the department might take 
some action, in the event the wishes of the department were 
not carried out. All insurance men realize the tremendous 
power of the department based on publicity. If the depart- 
ment should attack a company, the company would be seri- 
ously injured thereby—and for more reasons than one, any 
company, weak financially, hesitates to get in an altercation 
with the department. The precautions taken by the depart- 
ment were necessary and were right, and were part of its duty 
of supervision. Asa result of the precautions taken by the de- 
partment, none of the securities of the company were taken, 
and the only loss sustained was due to the deposit of moneys 
in a bank in Philadelphia, which was unable to meet its liabili- 
ties. In other words, if the deposits had been made in a sol- 
vent bank, the Niagara Life Insurance Company might still 
The deposits were made in a weak bank 





be doing business. 
which loaned its deposits in Philadelphia to persons who seemed 
to be financially irresponsible, and for that reason the bank 
was unable to respond when a demand was made upon it for 
the amount of the deposit. This gave the department? its op- 
portunity of acting. It disallowed the deposit as an asset, and 
took control of the company. 
when the “smoke is blowing away,” that the New York Insur- 
ance Department demonstrated in this matter the necessity 
for and the results of careful supervision. I have set forth at 
length the facts of the Niagara Life Insurance case, because 
it shows the limit that a State can go in supervision without 
actually managing a company. 

In the fire insurance field there are constant demands that the 
government take part in the insurance business. We all of 
us read in the newspapers the recent advocacy by a New York 
City official that New York City go into the fire insurance 
business, and the papers reported that the Mayor is not op- 
posed to the scheme. If the city goes into the fire insurance 
business upon the ground that it is a necessity, and the city 
should enter this business in order that the people may get in- 
surance as cheaply as possible, the same argument may be 


It is generally recognized, now 


brought forward as a reason for the city selling provisions and 
coal and every other necessity of life. 

Last spring, an amendment was passed to Section 141 of the 
rating law, and two new sections, 141-a and 141-b, were 
passed, all of which gave the State the right of supervising 
and regulating rates of fire and casualty companies as to rea- 
This law does not give the State 
It places, in my opinion, 


sonableness and adequacy. 
the right to fix what a rate shall be. 
the duty upon the Superintendent of Insurance of deciding 
whether a rate is reasonable or adequate, and in so deciding 
he is at liberty to analyze the rate. This does not give him 
the right to say what commissions must be. 
in analyzing the rate, he may decide that a commission is 
so high as to make the rate unreasonable. For example, an 


In my opinion, 


4 


officer of a company informed me that in one branch of ingyy. 
ance, the selling of which only involves salesmanship and jo 
prevention, 65 per cent of the premium has been paid to agents 
as a commission. One will say that the Superintendent might 
justly decide that the rate is unreasonable because of such an 
unreasonable commission, and yet it is not the duty of the 
Superintendent to fix a commission absolutely, and say that 
no more and no less shall be paid. Company officers haye 
come to me and have stated that they believe that the State 
should fix commissions. [ believe that the present rating law 


goes as far as it should in this direction. I sincerely hope 
that any proposed legislation seeking to force the Insurance 
In fire insurance, 


the agents of the country are very anxious that there shall 


Department to make rates may be defeated. 


be examinations held to determine the competency of such 
agents before they are licensed. This is placing upon the 
State the duty of saying whether the agent of a company js 
competent or is not competent. In ordinary business, i te 
been the duty of the employer to decide this for himself, |f 
companies only employed competent and *honest agents, there 
would be no cause for such proposed legislation. 

In the field of casualty insurance there are advocates of a 
compulsory State fund, and in many States of the United States 
there are laws providing compulsory State insurance for op- 
Any one interested in workmen's com- 
that the competition 


erators of automobiles. 
pensation remembers, many years ago, 
for business was so great, and so without regard for the policy- 
holder, that Superintendent of Insurance Emmet of the State 
of New York ordered the companies to limit their acquisi- 
tion cost for workmen's compensation to 17% per cent. This 
departure from previous practices was opposed at first, but 
later the wisdom of the order was seen, though any such step 
must only be taken in an extreme instance. 

[ have had occasion to look over some of the complaints 
made to the department against companies; and while many 
of them are founded on good faith, nevertheless very many 
of them are simply based on a desire to use the Insurance 
Department as a collecting agency. By this, | do not mean to 
criticise anyone who has a just cause of complaint against an 
insurance company. I believe that one of the most valuable 
duties of the department is to protect the policyholders who 
feel that they are not being justly treated by the insurance 
companies. 

In this general subject there are certain facts that cannot 
No State office can be run as efficiently 


Certain’ kinds of business, like the post 


be truthfully denied. 
as a private office. 
office, are so tremendous that only a government agency can 
perform them, but any business that can be performed by ptr 
vate agencies can be more economically and_ efficiently per- 
formed by them. | believe that one of the causes of the down 
fall of the German Empire was government insurance. The 
ordinary German citizen was insured by the government 
against almost every known contingency; he was insured in 
the event of sickness: in the event of being out of work; i 
the event of old age; in the event his daughters did not marry, 
and in the event of death and against many other contingencies 
that I have not enumerated. Part of the expense was borne 
by him and, as a result, the ordinary German citizen had his 
(Continued on page 11) 
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PAYING FIRE INSURANCE LOSSES 
HE legislative attack upon the bul- 
warks of sound business and correct 

management which surround the institu- 

tion of insurance is again being launched. 

Senator Dunnigan of New York has in- 

troduced into the legislature of that 

State a series of three bills designed, sup- 

posedly, to compel speedy settlement by 

fire insurance companies of losses sus- 
tanned. The bills are said to have the 
active support of Senator Charles Lock- 
wood, and former Senator Abraham 
Kaplan. Senator Kaplan in particular 
has been outspoken in his adherence to 
the new measures and is quoted as say- 
ing that “If merchants are to be held 
up in the payment of fire insurance 
losses for two or three years after sus- 
taining them, irreparable damage may 
result.” He is said to have further 
stated that some fire insurance compa- 
nes “have taken advantage of delays to 
an extent which makes a remedy impera- 
tive.” Utterances and proposed _ bills 
these, while harmless when 
viewed by insurance men, possess the 
detrimental element of being generally 

believed by the public at large and, to a 

certain extent, undermine public confi- 

dence in the value of insurance and the 
companies who write it. The enormous 
total of fire loss which is witnessed in the 

United States each year, points the need 

of fire insurance more eloquently than 
could any written or spoken word. In- 
stead of placing further difficulties in the 
way of fire insurance companies, legisla- 


such as 


tors should seek to simplify the laws 
under which such companies operate in 
order that the greatest possible amount 
of protection against fire might be ob- 
tained at the least possible cost. 
is no institution or industry in this coun- 


There 


try so badgered and harried, so worried 
and hindered by the red tape of govern- 
ment supervision, as the institution of 
insurance. like Senators 
Dunnigan and Kaplan should investigate 
the facts before formulating legal meas- 
control of fire insurance 


Legislators 


ures for the 
companies or any other insurance com- 
panies. As a matter of fact the majority 
of fire insurance companies, instead of 
taking “advantage of delays to an ex- 
tent which makes a remedy imperative,” 
are prone to commit the opposite error 
of paying claims for losses under fire 
insurance without — sufficient 
search into the true merits of the case. 


policies 


They are often led into doing this by 
solicitude for the interests of policyhold- 
ers and in order that public confidence 
may not be, righly or wrongly, outraged. 
Senator Kaplan apparently is unaware of 
the fact that the first concern of an in- 
surance company must be, and is, the 
welfare of its policyholders. In order 
that these may be adequately protected, 
fire insurance companies must be op- 
erated upon sound business principles 
and must scrutinize the honesty of all 
claims presented. The ethics of insur- 
ance and the duty which companies owe 
their policyholders make such steps ad- 
visable and necessary. Legislation should 
seek rather to smooth the way for the in- 
vestigation of losses by fire insurance 
officials than attempt to force them to 
pay in the shortest possible time without 
due regard for the justice of the claims 
submitted. 





PLINY THE YOUNGER 

HE wisdom and enterprise of Pliny 

the Elder have been eulogized in 
legend and story from the time of Rome’s 
power to the present day. Pliny the 
Younger, however, appears to have 
shared the brilliancy of mind which dis- 
tinguished the public men of that period; 
for, in a letter to the Emperor Trajan, 
about the year too A. D., he told of a 
fire he had witnessed in the city of 
Nicomedia and in connection therewith 
recommended the formation of a com- 
pany of firemen to guard against other 


5 


possible conflagrations. The most strik- 
ing feature in this letter of Pliny the 
Younger is that although he recognized 
that the spread of the flames was due to 
the “violence of the wind and the indo- 
lence of the people” and advocated the 
institution of “a company of firemen con- 
sisting of only one hundred and fifty 
members,” he did not suggest insurance 
as a necessary safeguard, though he must 
have been familiar with its underlying 
principles. The element of provision for 
those who would be compelled to pay the 
loss apparently did not occur to him. 





Daily Newspaper Insurance Advertising 
[To the Editor of THE Spectator] 


The answer to Mr. Bauder’s letter in the 
issue of THe Spectator dated March 8 is 
fine. I fully agree with your views on this 
subject. 

Newspaper advertising is bound to be too 
general, too indirect, too impersonal to be 
effective It shoots at the banker and the 
laboring man with the same load and the same 
ammunition, and often what proceeds from the 
gun is suitable for neither one or the other. 
Besides, it is “flock shooting,” and any sports- 
man knows how uncertain that is. The fellow 
that loads for the particular kind of game he is 
after and singles out his bird is doing some 
one particular thing, instead of trying to do 
everything in general, and he will get the game. 
lIow absurd it would be for a hunter to go 
after bear and quail with the same load and 
the same gun! But that is what newspaper 
and magazine advertising of life insurance is 
bound to be. It would be like using the same 
tackle and the same bait for all kinds of fishing. 

Even the big department stores that have 
whole pages of advertising in the daily papers 
advertise not everything, but certain special 
things each day and change their advertisements 
caily. Each day’s advertisement is a personal 
appeal to a certain class, or to those who are 
in the market for certain definite things or 
articles, and which that one particular store 
may be making a drive on. 

Tf all the life insurance companies were to 
join together in a campaign of general news- 
paper advertising, it would be as absurd as for 
all the dry good stores in New York or Chicago 
to carry joint advertisements of their wares. 
The advertisements would have to be so gen- 
eral, so meaningless, that results would be im- 
possible and the money thus spent would be 
lost. They would be shooting at everything in 
general, and nothing in particular. 

It is true, as your article says, that life in- 
surance falls in a class by itself, and the selling 
of it involves certain peculiarities which re- 
quire special attention not possible of attain- 
ment by newspaper publicity, but undeniably 
requiring the personal touch. 


Chicago, March 17, 1923. | A oe 
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Benjamin Franklin 


and the I’wo 
Chimneys 


Benjamin Franklin was a good business 
man. True enough he handled a lot of side 
lines like flying kites, sitting around the 
French Court in his everyday clothes, and 
founding the Saturday Evening Post; but 
he never lost sight of the value of money. 


“If you know how to spend less 
than you get,” he wrote, “you have 
the philosopher’s stone.” 


And: 


‘Gain may be temporary and un- 
certain, but even while you live, 
expense is certain. It is easier to 
build two chimneys than to keep 
one in fuel.” 


A chimney once built must be kept in 
fuel. No man has a right to assume obliga- 
tions without providing for their discharge. 
Life insurance provides a way for this to be 
done. 


The Prudential 
Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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Life Insurance in This State Reaches 
Unprecedented Figures 





WOULD ADOPT ILLINOIS STANDARD 





Superintendent Stoddard Lists Reasons fo, 
Legalizing Illinois Standard as Alterna- 
tive Method of Valuation 
Francis R. Stoddard, Jr., Superintendent oj 
Insurance for the State of New York, has made 
preliminary report to the legislature. Fo. 
lowing is an extract of his report on the fife 
insurance business : 


Complete official figures of the financial 

operations of life insurance companies during 
1922 are not, as yet, available. However, in. 
formation now at hand indicates that the bysj- 
ness written by authorized companies, including 
industrial business, during 1922, was over 10’, 
per cent greater than the amount written during 
1921 and only about 2'%4 per cent less than the 
amount written during 1920, which 1S considered 
a phenomenal year in the history of life insur. 
ance in this country. 
; There are also indications that the amount of 
insurance written during the last two months of 
1922 showed a marked increase, which evidences 
a rapid recovery in business and a more opti- 
mistic public attitude. 

The total ordinary and industrial business jn 
force on December 31, 1922, in authorized legal 
reserve life insurance companies was in excess 
of $41,200,000,000. Including the business of 
fraternal societies and assessment life associa- 
tions, the amount of business in force on Decem- 
ber 31, 1922, was probably in excess of $48. 
500,000,000. 

It will be noted that the net increase in the 
insurance in force during the three years 1920, 
1921 and 1922 was over $11,500,000,000, which 
is over $1,200,000,000 greater than the net in- 
crease in insurance in force during the eleven- 
year period 1907 to 1917, inclusive, which was 
about $10,264,000,000. 

It will also be noted that the insurance in 
force on December 31, 1922, was over three 
times the amount in force on December 31, 
1906. The amount of the total admitted assets 
on December 31, 1922, was nearly two and two- 
thirds times the amount of the admitted assets 
on December 31, 1906. 

The number of ordinary policies in force in 
authorized legal reserve life insurance companies 
cn December 31, 1922, was about 14,870,750 
The number of industrial policies in force on 
the same date was 46,679,902. The number oi 
ordinary policies in force in New York State on 
the above date was about 2,724,856, and the 
number of industrial policies in force in New 
York State was 9,731,900. ; 

The above figures will give some indication 
of the vast proportions to which the life insur- 
ance business has attained in this country, and 
also of the importance of life insurance as 2 
potent factor in the economic life of the 
country. . 

The volume of the new life insurance writ 
ten during each of the last four years has 
reached proportions hitherto not dreamed 0: 
This undoubtedly marks the beginning of a new 
era in the history of life insurance in this cout 
try, and is a good omen for the future. 

During the past two years this department has 
approved a number of agreements providing 
for the transfer and reinsurance of the business 
of certain domestic life insurance companies 
in foreign countries. Most of the life insurant 
companies in this country ceased writing nev 
business in Europe a number of years 8? 
Conditions which have been brought abot! 











Ma 


— 


larg 
able 
sure 
been 
pani 
guar 
eign 
ferré 
pani 
Ne 
adop 
legal 
State 
mits 
The 
limin 
Stan 
Th 
alter’ 
tion | 
of yi 
insur 
My 
of th 
mum 
L. 
Stanc 
sounc 
2 
term 
and » 
form 
ordin 
ard, | 
year 
the m 
Ke 
acquil 
pense 
quent 
compi 
the L 
its su 
is ma 
ings f 
4. 
organ 
presen 
It is 
not pr 
panies 
this S 
legal 1 
the or 
more 
compa 
tempo: 
the bu 
handle 
6, 
Illinoi 
legal s 
fair ci 
field r 
New | 


ys 
Metho 
of uni 
adhere 
isa re 
States, 
the ha: 
cessful 
ness 0: 

I ha 
section 
ting i: 
ness in 
aS an | 
tion, 


—It 
demic 
far ther 
malady, 


the situ 





ursday 


r 


eaches 


NDARD 


sOns for 
erna= 


ident of 
14S made 
e. Fol- 
the life 


financial 
S during 
ever, in- 
the busj- 
including 
ver I0Y, 
n during 
than the 
sidered 
fe insur- 


mount of 
10nths of 
evidences 
ore opti- 


isiness in 
ized legal 
in excess 
siness of 
- associa- 
n Decem- 
of $48,- 


se in the 
ars 1920, 
90, which 
e net in- 
ie eleven- 
hich was 


qrance in 
ver three 
mber 3], 
red assets 
and two- 
ted assets 


force in 
sompanies 
4,870,750 
force on 
umber of 
: State on 

and the 
> in New 


indication 
ife insur- 
ntry, afd 
ance as 4 
> of the 


nce writ: 
years has 
amed Ol. 
of a new 
this colt 


e. 
tment has 
providing 
e business 
companies 
insurance 
iting new 
ears ago 
ht abot! 








March 22, 1923 


THE SPECTATOR 


Life Insuranicé 








largely by the World War have made it desir- 
able for the companies to transfer and rein- 
sure their foreign business. Agreements have 
1 made which will protect domestic com- 


bee : 
s and at the same time adequately safe- 


anie : : 
tte the rights of the policyholders in for- 


eign countries. The business has been trans- 
ferred and reinsured in the best available com- 
panies in the foreign countries. 

New York is the only State which has 
adopted the Select and Ultimate Method as the 
legal minimum standard of valuation. Every 
State except New York and Massachusetts per- 
mits some form of preliminary term valuation. 
The one most commonly used is a modified pre- 
liminary term method known as the Illinois 
Standard. 

The adoption of the Illinois Standard as an 
alternative minimum legal standard of valua- 
tion in this State has been urged for a number 
of years by life insurance companies and the 
insurance departmnets of other States. 

My reasons for recommending the adoption 
of the Illinois Standard as an alternative mini- 
mum standard of valuation are as follows: 

1. It is generally admitted that the Illinois 
Standard Method of Valuation is actuarially 
sound. 

2, It has been stated that “the preliminary 
term method is an attempt to harmonize theory 
and facts by adjusting net premiums to con- 
form with the incidence of expense, the gross 
ordinary life premium (or, under Illinois Stand- 
ard, the twenty-payment premium), less first- 
year mortality, being accepted as substantially 
the measure of first year expenses.” 

3, It is undoubtedly true that the cost of 
acquiring new business is in excess of the ex- 
pense loadings on level net premiums. Conse- 
quently, after paying acquisition expenses, a 
company which values its policy liabilities on 
the Level Net Premium Method must dip into 
its surplus to put up the reserve. This deficit 
is made up later from the excess expense load- 
ings for subsequent years. 

4. No new mutual companies have been 
organized in the State of New York since the 
present valuation requirements went into effect. 
It is doubtless true that it is very difficult, if 
not practically impossible, for new mutual com- 
panies to organize under the present laws of 
this State. It is thought that a change in the 
legal minimum valuation standard will facilitate 
the organization of new companies. 

5. It has been urged that there is need for 
more flexible reserve requirements so that a 
company may not be compelled, by reason of 
temporary fluctuations in its surplus, to curtail 
the business which it could otherwise profitably 
handle. 

6. It is claimed that the adoption of the 
Illinois Standard as an alternative minimum 
legal standard of valuation would eliminate un- 
fair competitive methods used by some of the 
field representatives of companies operating in 
New York and Massachusetts. 

7. The adoption of the T[llinois Standard 
Method of Valuation would be in the interest 
of uniformity. It is claimed that New York’s 
adherence to the Select and Ultimate Method 
is a reflection on the valuation methods of other 
States, thereby creating friction and destroying 
the harmony which is essential to the most suc- 
cessful development of the life insurance busi- 
ness of the country. 

I have, therefore, prepared a bill amending 
sections 84, 89 and 97, Insurance Law, permit- 
ting life insurance companies transacting busi- 
ness in this State to adopt the Illinois Standard 
a an alternative minimum standard of valua- 
tion, 


—It is reported in Richmond, Va., that an epi- 
demic of sleeping sickness prevails in that city. So 





lar there have been 
malady, 


four deaths attributable to the 
Life companies do not feel any alarm over 
the situation, 


North American Life of Chicago Makes 
Gains 

Among the gains made in 1922 by the North 
American Life Insurance Company of Chicago, 
of which John H. McNamara is president, were 
the following: In premium income, $22,660; 
in assets, $879,697; in surplus to policyholders, 
$110,376, and in insurance in force, $1,015,216. 
As of December 31, 1922, the company reports 
admitted assets of $7,634,852, while after pro- 
viding a life policy reserve of $6,350,603, as 
well as additional reserves for disability bene- 
fits, etc., and for all other liabilities, it shows 
a surplus as to policyholders of $1,018,040, in- 
cluding $700,000 capital. The company closed 
the year with $61,181,941 of ordinary paid-for 
force. 


business in Its premium income last 


year was $1,822,596, and it paid to policyholders 
$605,890. Its new business written in 1922 
was $12,831,626. 

Among the resources of the North American 
Life on December 31, last, are noted cash, 
$208,388; mortgage loans, $5,151,847, and loans 
to policyholders upon its policies, $1,275,125. 
It also held bonds valued at over $357,000. The 
company is operating in more than twenty 
States, and its actual mortality was less than 
half of that expected during 1922, indicating 
business. It is 
apparent from the foregoing that the North 
American Life experienced an excellent year 
In addition to President McNamara, 
the officers of this progressive company are: 
Vice-presidents, E. S. Ashbrook, Albert Schurr 
and T. J. Fleming; secretary 
\W. P. Kent; actuary, William O. Morris. 


the excellent selection of its 


in 1922. 


and treasurer, 


State Life of Iowa’s Big Gains 

During the year 1922 the State Life of Iowa, 
Des Moines, took on a large amount of new 
business, so that it closed the year with a gain 
of over $12,000,000 in the amount of insurance 
outstanding, the risks in force exceeding $29,- 
It also made a material gain in assets, 
having added some $535,000 to this item, and 
made an even larger increase in the policy re- 
The assets now amount to $2,288,794, 
and after setting up its policy reserve of $1,- 
538,835, and providing for other liabilities, it 
shows a surplus to policyholders of $576,424, 
including $250,000 capital. 
come also showed a large increase last year, 
Pe. (G. 


Tucker is president of this enterprising com- 


600,000. 


S€Frve. 


The premium in- 
having reached the sum of $774,740. 


pany and is ably assisted by an efficient official 
staff. po Toate 
Annual Meeting of Great Southern Life 

The stockholders and directors of the Great 
Southern Life Insurance Company met recently 
in regular annual session at the company’s home 
office in Houston, Texas. Complete reports of 
the operations of the company for the year 
1922 were made by the officers and approved by 
the stockholders and directors present. These 
reports showed very satisfactory progress in 
all branches of the company’s business, and a 
healthy financial condition. 

The 


lows: 


stockholders elected directors as fol- 


J. A. Elkins, D. L. Bettison, J. C. 


Cameron, J. E. Daniel, L. S. Adams, E. P. 
Greenwood, F. W. Griffin, T. S. Reed, J. T. 
Scott, E. P. Wilmot; who, in turn, elected the 


following officers: President, E. P. Green- 
wood; vice-president and treasurer, L. S. 


Adams; vice-president and manager of agencies, 
I’, W. Griffin; vice-president and actuary, J. 
C. Cameron; medical director, J. E. Daniel; 
secretary and assistant treasurer, W. S. Horne; 
general attornyes, Vinson, Elkins, Wood and 
Pollard. = 


Giuarantee Fund to Have New Quarters 

The Guarantee Fund Life Association of 
Omaha plans to break ground June 1 for its 
new home office at 26th and Farnam streets in 
that city. 

The building will be five stories, Bedford 
stone construction, with 130 foot frontage on 
Farnam street. 

The association will occupy the entire build- 
ing with the exception of the ground floor 
fronting on Farnam street. 


Institutional Advertising in Buffalo 
The life insurance agents of Buffalo have 
gotten together on a campaign of advertising 
in the newspapers of the city. The copy was 
prepared by an advertising agency and will be 
changed each month. Seasonal appeal will be 
made wherever possible. 


—J. C. Hills, president of the Peck and Hills Furni- 
ture Company, Chicago, has completed a line of one 
million dollars of life insurance. Mr. Hills was 
rejected by the companies at the age of eighteen. 
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finances for the coming year. 


Life and Accident insurance. 


by the wide-awake Agent. 


employees. 
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conferred upon the Agent closing the case. 


M. E. SINGLETON, President 
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In the South, cotton is known as the “money crop,” for it finds an immediate market and furnishes the family’s 
However, the real profit of the crop is not in the little white tufts which are woven into 


cloth—the big profits are in the by-products of the plant such as oil, meal, stock feed, and gun cotton. 


The big value of Group Insurance to the Agent is in its by-products. 
policy is attractive, but it is from the by-products that the big profits are made. 


To the Agent writing the case, every employee, sound physically, covered by the group policy is a prospect for regular 


—The executives of the firm are prospects for large individual lines of insurance. 
—The officers and directors are prospects not only for large lines of personal insurance, but also 
for corporation policies. 
—Employees in the office and factory are prospects for life and accident insurance. 
—The heads of departments, superintendents, and foremen are prospects for large amounts of 
Accident and Life Insurance, including monthly income policies. 
Valuable as are the lines of insurance tributary to every group contract, not the least of its by-products is the prestige 
This prestige carries with it a cash value which can be realized upon 


Under the Missouri State Life plan, no firm is too small to obtain the advantages of Life Insurance protection for its 


Missouri State Life 


INSURANCE COMPANY 
HEALTH 


The regular commission on the sale of a group 


HOME OFFICE, ST. LOUIS 


PROFIT 
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New Policy of American National 

The American National Insurance Company 
of Galveston, Tex., has issued a new $5000 
commercial policy. The policy differs from 
similar policies issued by other companies in 
that at the anniversary nearest the time the in- 
sured attains age seventy the policy autematic- 
ally reduces to $2500. The feature enables the 
American National to offer their contract at 
extremely low rates. 


Annual Meeting of United Fidelity Life 
The annual meeting of the United Fidelity 
Life Insurance Company of Dallas, Tex., was 


held recently. D, E. Waggoner, president of 
the company, announced that the business issued 
during 1922 amounted to $6,284,756. Total 
business in force aggregates $10,161,108, while 
assets totaled $805,549. 

New directors were elected as_ follows: 
Edward T. Moore, T. H. Obenchain and G. C. 
Waggoner. The official staff of the company 
remains unchanged. 

Death of Joseph F. Sheppard 


Joseph F. Sheppard, for twenty-five years a 
leading life insurance agent in Baltimore, died 


R 


following a stroke of apoplexy while stoppin 
at the Hotel Vendome, Boston. Mr. Sheppati 
represented the New England Mutual Life li 
surance Company of Boston. 


Business Shows Substantial Increase 
President J. C. Buffington of the Guaramtt 
Fund Life Association of Omaha, Neb. 
ports that his institution’s business is incre 
ing this year very substantially, and he antic 
ipates adding largely to the policyholders’ st 


plus in 1923. 
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INDIANA NATIONAL LIFE 
Fred A. Sims Appointed Receiver 


MISMANAGEMENT CHARGED 


Information of Thomas S. McMurray, Jr., 
Induces Attorney-General to Action 

InpIANAPOLIS, INp., March 19.—Fred A. 
Sims, Indianapolis lawyer and formerly chair- 
man of the State Board of Tax Commissioners, 
was appointed receiver for the Indiana Na- 
tional Life Insurance Company last Saturday. 
The appointment was made on petition of 
U. S. Lesh, Attorney-General of Indiana, filed 
in the Marion Superior Court. Judge Sidney 
S, Miller instructed Mr. Sims to work out de- 
tails for protection of policyholders in a rein- 
surance plan to be put into effect. 

The petition of the Attorney-General, made 
on information from the State Insurance De- 
partment, charges “some of the officers” of the 
company, other than the president and assistant 
treasurer, with misconducting the affairs of 
the company. The officers are not named. 

Officers of the company were named at the 
hearing as being C. D. Renick, president; M. 
H. Hawkins, vice-president; A. A. Scheib, 
secretary; Carl E. Anderson, treasurer; G. C. 
Brooks, assistant treasurer. Mr. Renick as- 
serted that the suit was a friendly one to ob- 
tain control of the company. 

Thomas S. McMurray, Jr., Insurance Com- 
missioner, asserted that neither Mr. Renick, 
Mr. Brooks nor E. KE. Leinedecker, assistant 
secretary, were responsible for the situation. 
New Business of Bankers Life Company 

New examined business of the Bankers Life 
Company of Des Moines for the year of 1923 
to March 15 showed a total of approximately 
$25,000,000, as compared with a total of ap- 
proximately $22,co0,000 for the corresponding 
period of 1922. 

Production for the first half of March this 
year showed a gain of approximately one mil- 
lion dollars as compared with the first half of 
March last year. The writing of new business 
so far this year has shown a steady gain of 
over 10 per cent, as compared with the opening 
months of 1922. 

Large Policies on Eaton Brothers 

Earl G. Manning and Ralph McKay of the 
John Hancock Mutual of Boston have just 
completed the placing of a million and a half 
of business insurance on the lives of Malcolm 
H., Ezra S. and Charles F. Eaton, brothers, 
and owners of Thompson’s Spa. One-half mil- 
lion was placed on each individual. 

The insurance was taken partly to protect 
the million dollar bond issue recently floated 
by S. W. Strauss & Co. covering the erection 
of a new building which is now being com- 
pleted on City Hall avenue, Boston. It will 
make for a factor of safety which greatly in- 
creases the salability of the bonds, since their 
Value will not now be affected by the death of 
either of the brothers. 


New Kansas Bill Favors Industrial 
Companies 
insurance companies 


The life 
dustrial insurance in Kansas are to be relieved 


writing in- 


of the operation of the forfeiture law. Both 
the House and Senate have passed the bill to 
take industrial insurance out of the law, and 
Governor J. M. Davis has signified his inten- 
tion of signing the measure. 

Thus ends a ten-year fight that has been 
made by the companies writing this class of 
insurance in this State. The law provided 
that a notice of thirty days had to be given 
the holders of all life insurance policies before 
the policy could be forfeited for non-payment 
of premium. The Supreme Court held that 
industrial insurance was life insurance and 
that this class came under the law. 

Then began the fight to take the industrial 
insurance from the operation of the law. The 
new bill simply provides that the forfeiture 
notices are required on all life insurance ex- 
cept those policies for which the premium pay- 
ments are made weekly, bi-weekly or monthly. 
This will relieve the companies of a large 
office force and will materially increase the 
dividends paid on this class of insurance in 
this State. 


Indianapolis Life Steadily Progressing 

Year after year the Indianapolis Life Insur- 
ance Company of Indianapolis increases its in- 
surance in force, and the year 1922 records the 
addition of nearly $4,000,000 to that item. The 
company now has $35,236,428 of insurance in 
force. It is Indiana, Illinois, 
Michigan, Texas, Minnesota and Florida, and 
is now just entering Ohio, where there are 


operating in 


openings for capable managers in Cleveland, 
Cincinnati, Toledo, Columbus, Dayton, Youngs- 
town and Akron. The Indianapolis Life has 
gained a reputation on account of its large 
annual dividends, as well as its low initial pre- 
made an excellent record 
Frank P. Manly is presi- 


mium, and_ has 
through many years. 
dent of this progressive company. 


Richmond Life Underwriters Hear Roy H. 
Heartman 

The Richmond Life Underwriters Associa- 
tion, at its monthly meeting last Friday, heard 
Roy H. Heartman of Des Moines, Ia., one of 
the vice-presidents of the National Association, 
who stopped off in Richmond on his way from 
an executive committee meeting in New York 
to make a visit to his former home in Winston- 
Salem, N. C. 


Change in Date of American Life 
Convention 

The date of the annual meeting of the 
American Life Convention has been changed 
from the week of September 24 to the week of 
October 15. The legal section will meet Octo- 
ber 15 and 16; the main convention October 17, 
18 and 19. The place remains unchanged, 
namely, the Fort Des Moines hotel, Des 
Moines, Ia. 


derwriters, 


BOSTON SALES CONGRESS 


Over 500 Attend to Hear Speakers of 
National Fame 

Nearly five hundred men and 
tended the third annual sales congress of the 
New England Life Underwriters, given under 
the auspices of the Boston Life Underwriters 
Association at Ford Hall to-day. 

The principal speakers were A. O. Eliason, 
president of the National Association; Judge 
Charles J. Orbison of Indianapolis, Ind.; Wil- 
liam A. Hewett of the Northwestern; Robert 
H. Clark, Earl G. Manning and George H. 
Spillane of the John Hancock; Carl S. Nute 
of the New England Mutual: Isaac S. Kibrick 
of the New York Life; Harry H. Kay of the 
Metropolitan, and Edward I. of the 
Phoenix Mutual. 

Judge Orbison maintained that there are few 
wills which cannot be broken, and said that 
life insurance offered the feasible and 
the safest way of settling an estate. 

Luncheons were served at the City Club and 
Bellevue hotel, but the customary dinner was 
dispensed with, the meetings being devoted to 
business alone. 


women at- 


Brown 


most 


A. O. Eliason Kept Busy 

A. O. Eliason, State manager of the Minne- 
sota Mutual Life Company for 
Minnesota, left his home office early in March 
on a tour that will carry him, as the presi- 
dent of the National Association of Life Un- 
through Ohio, Maryland, New 
York, and then over into Kentucky, Missouri 
and Nebraska. Mr. Eliason expects to return 
to the office early in April. 


Insurance 


Fine Progress of Rockford Life 

The thirteenth annual statement of the Rock- 
ford Life Insurance Company of Rockford, 
Il]., shows that in the year 1922 that company 
made excellent progress in various ways. Its 
assets increased over $206,000, its policy re- 
serve increased about $150,000, and its surplus 
advanced some $54,000. Its insurance in force 
likewise increased to the extent of about $1,- 
162,000, the company now reporting $11,171,- 
020 of insurance in force. Its assets January I, 
1923 amounted to $1,100,662, its policy reserve 
was $783,906, and its surplus for the protection 
of policyholders, $302,660. This company has 
made steady advances in items representing 
financial strength and service to the public, 
and its last statement shows it to be in excel- 
lent condition. P. A. Peterson is president and 
Francis L. Brown is secretary and manager. 


Death of R. L. Offutt 

R. L. Offutt, general agent at Hopkinsville, 
Ky., of the Inter-Southern Life Insurance 
Company of Louisville, died suddenly of heart 
trouble recently. 

Mr. Offutt had been with the company for 
over sixteen years and always been one of its 
leading personal producers as well as general 
agent. He was beloved by everybody and his 
record with the company will stand as a monu- 
ment to his energy. 
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alirornia State Lite Insurance ompany " 
DECEMBER 31, 1922 
ASSETS LIABILITIES J. 
Real Estate Home Office Building under construction....... $318,459.77 Net Reserve Set aside to meet insurance obligations as they 
First Mortgage Loans Secured by real estate appraised at may fall due by death or maturity of 17,539 policies 
eee) ee ae ee ere 3,420,614.17 RRERCORETACATIE (E05 GA SO LOE 555 5-5 a bss: 6:6 gcd bins & ae wai Olere d $4,433,120.84 ( 
Policyholders’ Obligations Loans and ‘lien notes to accom- Claims Reported Cash set aside to pay claims which have 
modate individual policyholders, secured by cash values of been reported but of which proofs have not been received . 19,338.00 wh 
eS Oo SS es rare eee ene 1,062,492.20 Policyholders’ Deposits Funds left to accumulate at interest ’. 
Cash on Hand and in Banks Over 90% drawing interest. 551,609.27 QING CHG METCTORT CHETOOE 6 5 65 isis. 6 5.6:056ra 3 6 doar tee ene teneie de 543,138.36 Ba 
Bonds Maimicinpal and Public Utility. ..............00006000%8 116,017.72 Premiums and Interest Paid in Advance and Accounts at. 
Interest Due and Accrued Mortgage loans.............. 108,519.59 OCTETS SRR a A ee, Call RECO rx Nas RE eB nk Syke rot. 45,581.49 ; 
Premiums in Course of Collection Covered by policy Taxes for 1923 Reserve to cover taxes payable during current the 
RIMINI oe rie a Lian Us area Soi ape bi ie as wie ald Sie Seta o Ns baa oS 336,867.81 NN oie Siete bes OFC PERE OE SOREL RCL OCA EE Eee S 65,559.82 
Reinsurance Due and Other Assets................-.045 23,099.52 Other Liabilities............... 63,995.43 Ins 
OS ae eee 1a sith 
UMASS NOG TUNAE —SUCPIUS. 6.60666. .6cecds cco eee aoaebarmees 266,946.11 a 
Policyholders’ Surplus All of which forms a Sassi for addi- a 
tional protection: of policyholders... ...60c080080se0s8 766,946.11 ! 
ties ohn dest aretcepnas viene bees eee +$5,937,680.05 I os se ee ee $5,937,680.05 nan 
Ka 
ITS STEADY GROWTH UNDER CONSERVATIVE MANAGEMENT we 
Insurance in Force December 31st Amount of Assets Insurance in Force December 31st nes of Assets The 
$8,147,500 1912 $ 806,584 25,603,497 1918 $ 2,924,006 ; 
10,000,467 1913 977,639 30,329,945 1919 3, 502, 548 pre 
13,059,379 1914 1,222,413 38,782,271 1920 4,290,000 not 
15,349,747 1915 1,445,684 43,790,912 1921 5,086,000 ass 
22'838,574 1916 2,069,735 48,220,161 1922 5,900,000 abil 
25,221,480 1917 2,442,881 1 I 
vei 
Life insurance premiums’ on deposit with California State Life are used to develop western resources. Ms 
¢ 
OFFICERS con 
Marshall Diggs, President Harold 4 Buckman, Actuary and Treasurer he 
Kruse, Vice-President and General Manager W. Salt, Secretary le 
D. I. Waltz, Vice-President ste H. Bryson, Assistant Secretary vote 
Robert T. McKisick, Vice-Pres. and General Counsel Philip Johnson, Loan Officer 
Dr. S. E. Simmons, Medical Director E. F. Kuenster, Auditor des 
to 
can 
—_— =e = = = Se eas \ 
of 
| ° & ° Am 
| The Indianapolis Life Insurance Co. | |» 
n the one handa--- | “ 
| (MUTUAL) 
OE er ee GROWING STEADILY as 
ere S the live agent whose initial equipment consis corr 
a8 - amp ; INSURANCE IN FORCE The 
of the proverbial ‘‘rate-book, set of supplies, and a | sila «$25,000.00, = 
as 1906 »281,909.9 $=01 
God-bless-you. 1907 $2,158,315.62 Cal 
. ; : ; 1908 $2,344,449.12 al 
Then there’s the Peoria Life man. He is first | = Ro a Mr. 
. . . | . 
given a thorough course of instruction in Insurance | 1911 $4.451,264.48 pert 
and the theory and practice of Salesmanship. | = grail aster $25 
Then he has policy contracts that embody every | = 4 $8,655,788. 49 es 
. ° ° 9 9 . A 
attractive feature of modern life insurance. He re- | 1915 $10,231,921.21 per 
ceives a liberal commission on - business he 1916 $12,021,820.06 
writes. An xX Home . a anion 1917 $1 3,665,053.54 , 
tive gives him persona training and help—not only 1918 $15,532,346.26 Ri. 
at the outset, but continuously and at frequent 1919 $ 20.456.374.44 
. . . e fl > 
intervals thereafter. He knows that he is working 1920 $ 27.006. 018.90 a 
. all 
with one of the country’s most progressive and 1 31 ’ 27 5 34 » in { 
rapidly growing legal reserve companies, and that 192 $ ’ ’ 5.88 ber 
the many desirable openings created by its constant 1 92 2 $35 ’ 236 42 7. 74 oy 
by 4 n ks 90,7 
expansion are filled from its own agency ra i The Company is noted for its Low Initial Premiums, sith 
Large Annual Dividends and Clean Record. je 
. - e e e S a 
Is it surprising that Peoria Life men are Operating in Indiana, Illinois, Michigan, Texas, Minnesota, Florida, = 
e 
happy and successful? and JUST ENTERING OHIO 8 
Managers wanted for: Cleveland, Cincinnati, Toledo, Columbus, 
« © , Dayton, Youngstown and Akron. er 
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ORGANIZING OCEAN LIFE 
E. W. Spicer Active in California 


AMERICAN BANKERS LIFE WITHOUT 
PRESIDENT 


J. 0. Karstrom, Secretary and Treasurer, 
Acting as Chief Executive 

Cuicaco, Itt., March 20.—Ernest W. Spicer, 
who resigned as president of the American 
Bankers Life Insurance Company of Chicago 
at the annual meeting in December, is now on 
the Pacific coast organizing the Ocean Life 
Insurance Company, which will be located at 
either Santa Rosa or Petaluma, Cal., when 
organization is completed. 

As yet no successor to Mr. Spicer has been 
named by the American Bankers, and J. O. 
Karstrom, secretary and treasurer, is acting as 
president until a new head official is appointed. 
The directors of the company have several 
prospective presidents in view, but they will 
not announce their choice until they can be 
assured that the man they decide upon has the 
ability to take hold of the company and de- 
velop its business along progressive lines. 
Former President Spicer has proposed that the 
company enter the State of California, so that 
he might represent it; but this proposal was 
voted down by the directors, as it is their 
desire to confine the activities of the company 
to States adjacent to Illinois, where business 
can be more thoroughly developed. 

Mr. Spicer, when resigning the presidency 
of the company, severed all relations with it. 
Among his activities on the Pacific coast at 
present is the promotion of the Insurance and 
Investment Company, which is designed to act 
as general agent for fire, life and casualty 
companies, as well as an investment business. 
The company has an authorized capital of 
$500,000, with shares of $10 par value. The 
California Corporation Department states that 
Mr. Spicer has been given a conditional sales 
permit to sell stock, with the requirement that 
$250,000 in sales, with commissions deducted, 
must have been made by May 1 in order to se- 
cure a renewal. The plan provides for a 20 
per cent promotional expense. 





Berkshire Life Has Successful Year 

The vear 1922 was a successful one for the 
Berkshire Life Tnsurance Company of Pitts- 
field, Mass., and one in which the company 
materially increased its assets and its insurance 
in force. The statement shows that on Decem- 
ber 31, 1922, this company had insurance out- 
standing amounting to $137,763,496, which was 
$6,736,434 more than that in force on Decem- 
ber 31 of the previous year. The policies out- 
standing number 40,632. During the year 1922 
the company wrote 4362 policies for $15,925,- 
856 of new insurance. The assets on Decem- 
her 31 amounted to $32,105,870, a gain of $1,- 
754.250 during the year. The principal items 
of assets include $14,380,028 in bonds, $9,957,- 
058 of first mortgage loans, and $5,563,233 pol- 
icyholders’ loans. Chief among the company’s 
liabilities is the policy reserve, amounting to 


The company includes in its lia- 
$30,715,146, 
amounting to $697,185. 


$20,372,454. 
bilities of 


apportioned surplus 
This amount is set 
aside for future dividends to policyholders. 
The unassigned funds now amount to $1,390,- 
724; this sum representing a gain of $343,550 
during the year, which is a very substantial 
increase. 

During 1922 the premium income of the 
Berkshire Life amounted to $4,370,934, and the 
total income was $5,995,173. The amount paid 
for death claims was $1,408,161, and the pay- 
ments for endowments were $377,682. In addi- 
tion the company paid surrender values amount- 
ing to $704,918, and dividends to policyholders 
of $698,609. 

The Berkshire Life, which has been in busi- 
ness since 1851, is well and widely known 
throughout the country as a strong, conserva- 
tively managed institution. It issues modern 
policies, providing reliable insurance, and en- 
joys an enviable reputation. The actual mor- 
tality in 1922 was but little over 50 per cent of 
that expected, the saving on mortality having 
been $726,809. The interest earnings were also 
satisfactory. 

President William D. Wyman and his com- 
petent associate officers merit congratulation 
upon the success attending their administration 
of the company’s affairs, both in connection 
with its insurance transactions and its invest- 
ments; and the policyholders of the company 
have every reason to be satisfied with the re- 
sults of its business. 

Keep the Government Out of Private 

Business 
(Concluded from page 4) 

his life savings invested in the government, This. 
in my opinion, is one of the reasons why no 
German citizen was in a position to object to 
the autocratic acts of his rulers. If he ob- 
jected, he might be deprived of his insurance 
benefits, which meant that the savings of his 
life time were swept away. With this situation 
in view, one can understand the submission of 
the German people to the autocratic acts of 
their rulers. Let us hope that this country 
learns from the experience of Germany. 

During my term of office as Superintendent, 
I have constantly resisted the tendency to make 
the Insurance Department assume new duties. 
Were there any way that I could cut off any 
of the functions of the Department without 
impairing its efficiency, | would advocate doing 
so. Whenever any problem affecting company 
policies comes before me I make it a usual 
practice to gather the companies and to start 
them on their way towards settling their own 
The ordinary problems of the in- 
surance business, apart 
should be settled by the business itself, with- 
out any dictation from the Department, and 
this has been and will be my policy as Superin- 


problem. 


from supervision, 


tendent. 

The most effective way to keep the govern- 
ment out of business is for the companies to 
regulate themselves in such a way that gov- 
ernment participation in their business is un- 
necessary. In nearly every instance-when- there 


II 


is an expressed desire that the government go 
into the insurance business, it is because there 
is a complaint, sometimes well merited, against 
the companies. The first step that insurance 
companies should take is to have agreement 
among themselves. The Life Underwriters 
Association of the State has brought about a 
better understanding between life insurance 
agents. The Association of Life Insurance 
Presidents has done a wonderful work in bring- 
ing about a better understanding between life 
insurance companies. At the present time, 
there is not the agreement between fire com- 
panies as to business practices that might well 
be desired. The casualty companies are de- 
serving of great credit for the work recently 
done by them. Not many months ago it 
seemed as if the casualty business were on the 
verge of a commission war, and other troubles 
seemed imminent that threatened the welfare 
of the busienss and the interests of the policy- 
holders. I was amazed to hear the criticisms 
by company officers made against other com- 
panies. There seemed to be universally a lack 
of trust by each company in the others. I 
brought matters to a head by summoning repre- 
sentatives of all casualty companies doing busi- 
ness in this State to a conference and, as a 
result, they reached an agreement upon certain 
rules and regulations affecting their business 
that should eliminate many of their difficulties, 
and which has already created a better feeling 
between the companies in place of that which 
previously existed. At the first meeting of 
the casualty officers, where I appealed to them 
to get together and settle their differences, I 
told them that they need not complain if, not 
settling their own affairs, some agitator settled 
their affairs for them. 

I cannot make this thought too strong. If 
the insurance business “cleans its own house,” 
there will be nothing upon which agitation can 
thrive, and there will be no excuse for the 
entry of the government into the insurance 
business. 


Steady Growth of California State Life 

For many years past the California State 
Life Insurance Company of San Francisco 
has maintained a record of growth, both in 
assets and in insurance in force. It closed the 
vear 1922 with over $800,000 more assets than 
in any previous year, and with about $4,500,000 
more business on its books than is shown by 
any previous annual report. At the end of 
1922 the company possessed assets amounting 
to $5,937.680, and after setting aside a policy 
reserve of $4,433,121, and providing for other 
liabilities, including funds left with the com- 
pany by policyholders, the company shows a 
surplus to policyholders of $766,946, including 
capital stock, $500,000. Among the company’s 
assets are first mortgage loans, $3,420,614; cash, 
$551,609, and the company’s home office build- 
ing, under construction, $318,460. The com- 
pany reported $48,220,161 of insurance in force 
on December 31, 1922. Marshall Diggs is 
president and J. R. Kruse is vice-president and 
general manager of this conservatively man- 
aged Western company. - - 
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Northwestern 
CASUALTY & SURETY COMPANY 


MILWAUKEE 


CASUATTY—FIDELITY —SURETY 


Having but recently entered the State of New York, 
we are in position to negotiate with agents of stand- 
ing desiring a general or local agency connection. 


GREENE & GOETSCHIUS, Ine. 


NEW YORK STATE MANAGERS 
83 Maiden Lane New York City 


BOARD OF DIRECTORS 


STEPHEN J. McMAHON, Milwaukee 
Attorney-at-Law 





JOHN I. BEGGS, Milwaukee 
President The Milwaukee Electric 
Railway & Light Co. 

GEO. F. BRUMDER, Milwaukee 
Manager Brumder Interests 


M. J. CLEARY, Milwaukee 
Vice President, Northwestern 
Mutual Life Insurance Co. 


HERMAN FEHR, Milwaukee 
President National Bank of Commerce 


GALBRAITH MILLER, JR., Milwaukee 
Vice President and Treasurer 
Monarch Manufacturing Co. 


THOMAS D. O’BRIEN, Saint Paul 
Attorney-at-Law 

CHARLES §S. PEARCE, Milwaukee 
Vice President and General Manager 
Palmolive Company 


HOWARD GREENE, Milwaukee E. J. PHELPS, Minneapolis 
Manufacturer Capitalist 
A. J. HORLICK, Racine FREDERICK L. PIERCE, Milwaukee 


Vice President Horlick’s Malted Milk Co Vice President and Treasurer 


CARL A. JOHNSON, Madison Cater tammee Site. Co. 


President Gisholt Machine Co. 


K. K. KNAPP, Chicago 
Chief Counsel, Illinois Steel Co. 


E. M. MCMAHON, Milwaukee 
Vice President and General Manager 
Northwestern Casualty & Surety Co. 


WARREN S. STONE, Cleveland 
International Chief 
Brotherhood of Locomotive Engineers 


GEORGE VITS, Manitowoc 
President and General Manager 
Aluminum Goods Mfg. Co. 














FIRE AUTOMOBILE MARINE 


mt HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNOX 
President Vice-Pres. and Gen. Mgr. Secretary 











PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 














THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 251,000 
The Reserve Fund is over $16,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 


MISS FRANCES D. PARTRIDGE 


MISS BINA M. WEST 
Supreme Record Keeper, Port Huron, Mich. 


Supreme Commander, Port Huron, Mich. 
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ATTACKS EMPLOYERS’ 
ASSOCIATION 


Condemns Texas Body in Minority 
Legislative Report 


LARGE SALARIES CRITICIZED 


Majority Report Rejected by Senate Just 
Before Final Adjournment 

Austin, TEX., March 19.—Refusing to adopt 
the majority committee report exonerating the 
Texas Employers’ Insurance Association, the 
Texas Senate, just before final adjournment 
this week of the regular session of the Thirty- 
eighth Legislature, adopted a minority report 
by Senator Woodville Rogers of McKinney 
condemning the organization for certain pro- 
cedure alleged to have been carried on by it. 

By its action the Senate adopted Senator 
Rogers’ recommendation that the association 
eliminate procedure named in the report, and 
that if the association should refuse to comply 
the Governor be requested to place before the 
Legislature at its special session a proposition 
for corrective legislation. 

The minority report condemns the policy of 
reinsurance contracts, operation of the em- 
ployers’ casualty company in connection with 
the employers’ association created under the 
Texas workmen’s compensation law to ad- 
minister workmen's compensation; charges 
funds of the association have been used to 
maintain a lobby before the Legislature; con- 
demns the alleged practice of loaning funds to 
its officers, and calls upon the association to 
pay back to the State $3500 alleged to have 
been received as a deficiency appropriation. 
The majority report was defeated by a vote of 
7to 18. The minority report was then adopted. 

The minority report declares that the general 
manager of the association receives a salary 
of $25,000 a year. “This committee feels that 
inasmuch as this association is a self-admitted 
and duly adjudicated agency of the government 
of the State of Texas, that this salary is en- 
tirely out of line with salaries paid in other 
departments of the government,” said the re- 
port. The ccmmittee in the report also found 
that about $32,000 was paid out as bonuses to 
employees of the association and approximately 
$40,000 paid out in the acquisition of addi- 
tional business. The committee also found 
that about $280,000 was loaned to officials of 
the association, but this money was subsequently 
repaid. 


Woodmen Accident Company Growing 

As is shown by comparison of its statement 
December 31, 1922, with that of the previous 
year, the Woodmen Accident Company of Lin- 
coln, Neb., made excellent progress in 1922. 
Its assets increased some $91,000 and its sur- 
plus advanced over $64,000. The company now 
reports assets of $852,420 and a surplus of 
$673,367. It will be observed that nearly 80 
per cent of the company’s resources constitutes 
surplus. The strong position held by the com- 
pany is emphasized by this fact, as well as by 


the character of its investments, which include, 
aside from over $185,000 in cash, first mort- 
gage loans, Liberty bonds and municipal bonds, 
with interest due and accrued. A. O. Faulkner 
is president, C. E. Spangler is secretary, and 
E. J. Faulkner is vice-president and agency 
manager of the Woodmen Accident Company. 


Fame Indemnity Company Organizing 

It is learned that the parties who are inter- 
ested in the Fame Insurance Company of 
Philadelphia, among whom is B. D. Zimmer- 
man, are engaged in forming a casualty com- 
pany to be known as the Fame Indemnity Com- 
pany, which will have the same officers as the 
Fire company. It is expected that the sale 
of the new company’s stock will be completed 
and that it will be in condition to begin business 
early in April. 





Title Guaranty and Casualty in the Field 

LANSING, Muicu., March 17.—The Title 
Guaranty and Casualty Company of America, 
Detroit, which has been in charge of the 
Michigan Insurance Department, will shortly 
start writing business. 

Stockholders in the company last week 
petitioned the court to remove Commissioner 
L. T. Hands as receiver. The company now 
is in good shape financially, new money having 
been put into it. 

Directors of the new company will include: 
John Lake, Petoskey; Robert Sloan, Charle- 
voix; Emil Klaus, Cheboygan; A, Quayle, 
Guinn, and J. Ardis, Grand Haven. 


Northwestern Casualty Enters New York— 
Greene & Goetschius Named as State 
Managers 

The insurance department has issued a license 
to the Northwestern Casualty and Surety Com- 
pany, Milwaukee, to operate in New York. 
Already licensed to write business in New Jer- 
sey, Wisconsin, Ohio, Pennsylvania, Indiana, 
Illinois, Nebraska, Minnesota and Iowa, the 
company intends to apply for licenses in Kan- 
sas and Michigan as well. Greene & Goetschius, 
Inc., of 83 Maiden lane, New York city, have 
heen appointed New York State managers for 
the Northwestern Casualty. They have already 
commenced to write casualty, surety and fidelity 
business and are open to agency connections in 
their new territory. Greene & Goetschius are 
also metropolitan managers of the automobile 
department of the Iiremens Fund and of the 
Home Fire and Marine. 


Receiver Takes Pioneer Mutual Casualty 

I. R. Johnson has been appointed receiver 
for the Pioneer Mutual Casualty Insurance 
Company of Peoria, TIl. 

~E. A. Hamilton, executive head of the Fidelity 
and Deposit Company of Baltimore, and Mrs. Hamil- 
ton, sailed last Saturday for Jamaica, where they will 
spend several weeks. 

Guy LeRoy Stevick, vice-president in charge of 
the Fidelity and Deposit Company’s executive office 
in San Francisco, and Mrs. Stevick, sailed recently 
for Europe. They will spend several weeks traveling 
through England and on the Continent. 


13 


CASUALTY BUSINESS 
FAVORABLE 


Preliminary Report in New York 


Issued 
ASSURED GETS GREATER SAFETY 


Workmens Compensation Suffered Reduc- 
tion in Premium Income and Increase 
in Expense Ratio According to 
Superintendent Stoddard 


In the preliminary report of Francis R. Stod- 
dard, Jr., Superintendent of Insurance for New 
York, the following comments on the casualty 
and compensation lines are made: 


It is not possible at this writing to give a 
comprehensive survey of the financial opera- 
tions of stock casualty and surety companies 
for the year ended December 31, 1922, in view 
of the fact that complete official figures are not 
yet available. Insofar, however, as it is possible 
to judge from an inspection of the 1922 quar- 
terly or interim statements required to be filed 
with the department by domestic companies and 
United States branches of foreign corporations 
only, it is quite apparent that stock casualty and 
surety companies will at least maintain, in gen- 
eral, the favorable condition indicated by their 
annual statements as of December 31, 1921. 

_A close analysis of the business operations 
of these companies for the year 1921, including 
also the operations of United States branches 
of foreign corporations authorized to transact 
miscellaneous casualty and surety lines in this 
State, shows that, due to a uniform volume of 
business (the total 1921 net premium writings 
being $381,875,017.63, as compared with $381,- 
666,054.45 for 1920), reserves for unearned pre- 
miums were not materially increased. This re- 
sulted in a larger margin of safety to the insur- 
ing public, because the underwriting profits de- 
rived from the business of 1921 were added to 
surplus funds. 

On December 31, 1921, there were sixty-three 
stock casualty and surety companies author- 
ized to transact business in this State. These 
companies earned in premiums during that year 
$372,132,354.06 from which a net underwriting 
profit of 1.64 per cent or $6,099,133.57 was 
derived, assuming necessarily that adequate re- 
serves had been reported for outstanding or 
pending losses. The companies’ statements also 
indicated an investment gain of $25,039,694.28, 
thereby making a total gain from underwriting 
and investments of $31,138,827.85. In this con- 
nection it might be stated that the gain from 
investments arises principally from three fact- 
ors, namely, interest earnings, net gain or loss 
from sale of securities and net gain or loss 
from change in security values. Offsetting the 
aggregate underwriting and investment gains of 
$31,138,827.85, plus $1.549,958.20 contributions 
to surplus by stockholders, a combined total of 
$32,688,786.05. were special reserves set aside 
for contingencies of $4,476,538.53; dividends to 
stockholders, $9,036,250.00; dividends to policy- 
holders, $619,652.39; net home office remittances 
of United States branches of foreign corpora- 
tions, $2,356,263.53 and increase in capital from 
surplus, $450,000.00, thereby resulting in an 
aggregate net gain to surplus for the year I921 
of $15.750,081.60. 


WorKMEN’s CoMPENSATION 

As I predicted in my report last year, the 
aggregate earned workmen’s compensation in- 
surance premium income for 1921 showed a re- 
duction from that of the previous year, amount- 
ing to about 8 per cent. The resulting increased 
expense ratios, which I expected, have also been 
indicated by the latest available figures. 
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SILVER ANNIVERSARY 


This year is the twenty-fifth anniversary of the organiza- 
tion of our Company. During the twenty-five years the 
Company has paid out in claim settlements over $75,000- 
000. Its resources at the present time are over $31,000.- 
000. These facts abundantly indicate the Company’s 
strength and its ability to fulfill its obligations in 





the future. 


Maryland Casualty Company 
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Ready! 
New York State Field Annual 


AND 
Insurance Directory 


ONTAINING a complete list of agents in 

New York State (*exclusive of Greater New 

York) with complete address, list of companies 
represented, etc. 


Many new features are included that will be 
found only in ‘‘Field Annuals.” 


* Greater New York is published separately. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 
Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. Enclosed find check for 
$5.00 to cover cost. 
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Financial Statement 


Woodmen Accident Company 
December 31st, 1922 





Home Office: Lincoln, Nebraska 








A. O. FAULKNER, President 
C. E. SPANGLER, Secretary 
E. J. FAULKNER, Vice President and Agency Manager 


RESOURCES 
First Mortwawe Loehs... ... 6.6 0s 604cees $579,250.00 
ee Re re eer ear a 40,200.00 
War Savings Stames...... 2. 6. ees eee 826.00 
PIII TNS. ok os cee ees ew anes 30,730.50 
Deposited in Banks and ‘Trust Co.’s..... 185,133.20 
Interest Due and Accrued.............. 16,280.30 
$852,420.00 

LIABILITIES 
Claims duce and unpeid.........5060655. None 
Claims adjusted and not due............ None 
Claims in process of adjustment(estimated) $54,423.00 
Commissions and Bills Payable.......... 3,050.51 
"Taxes Due and Accrwed.........5..66:: 7,850.00 
Advance premiums collected............ 113,729.65 
$179,053.16 
INE 6.55 ni Soa exe Pee eee 673,366.84 


$852,420.00 
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Fire and Accident Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 


Fire 

“Use and occupation” of leased premises; 
lease containing clause for cancellation by 
landlord in case of injury which could not 
be repaired within 60 days; measure of dam- 
ages; Tider limiting liability, which changed 
standard form of policy; when such rider 
void. 

Plaintiff occupied as tenant the premises cov- 
ered by the insurance involved in the action 
under a contract of lease extending for the 
period of five years from January, 1920, at a 
rental of $800 per month. A very profitable 
business was established, realizing large net 
profits to plaintiff. In July, 1920, plaintiff pro- 
cured from defendants “use and occupancy” 
insurance in the total sum of $30,000, each de- 
fendant issuing a policy for one-third of that 
amount. The policies were in conformity with 
the standard form provided by statute, and the 
premium therefor was paid. The lease under 
which plaintiff held the premises contained a 
provision to the effect if the same became in- 
jured or damaged by fire or the elements, so 
as to render them unfit for occupancy, or to 
such an extent that they could not be repaired 
with reasonable diligence within sixty days, 
“then the lessor may terminate this lease and 
the term herein demised from the date of such 
damage or destruction, and the tenant shall 
immediately surrender the demised premises 
and all interest therein to the lessor, and the 
tenant shall pay rent only to the time of such 
surrender.” 

The premises were injured and damaged by 
fire in December, 1920, to such an extent that 
they could not be repaired within the time stipu- 
lated, namely, sixty days from the date of the 
fire, and the lessor, acting under the provisions 
of the lease above quoted, formally canceled 
the same, thus terminating all rights of future 
occupancy thereof under the lease. 

Plaintiff made due proof of the damage and 
destruction of the property, and that the prem- 
ises were so damaged by the fire that they 
could not be repaired and put in order within 
the time fixed by the lease, and for that reason 
the lessor canceled the same, thus causing a 
total loss to plaintiff; and claim to that effect 
Defendants declined to recog- 
nize the claim or to pay the amount demanded, 
insisting that their liability was expressly lim- 
ited to the extent stated in a rider attached to 
the policies at the time they were issued, to the 
effect that liability thereunder should continue 
after the fire, “for not exceeding such length 
of time as should be required with the exercise 
of due diligence and dispatch to rebuild, repair 
or replace such part of said building as might 
be destroyed or damaged commencing with the 
date of the fire.” On the other hand, as con- 
tended by plaintiff, the policies insured plaintiff 
in the right to conduct and carry on its business 


was duly made. 


upon the premises, during the term of the 
lease, the “use and occupancy” being defined to 
include “net profits of the business, interrupted 
and prevented by damage or destruction of the 
building by fire, also expenditure and liability 
for rent, interest on investments and indebted- 
ness, taxes, etc.” The general provisions of 
the policies contained no limitations as to the 
time for accrual of the items so enumerated, 
but the rider referred to expressly imposed the 
limitation of a reasonable time for repairs. 

The trial court held the limitation relied upon 
by defendants void, following the decision in 
Heim v. American Alliance Ins. Co., 147 Minn. 
283, 180 N. W. 225, 1022, and gave judgment 
for plaintiff in the full amount of the policies, 
as for a total loss, upon evidence of an actual 
loss in excess of that amount. Defendants 
appealed. 

The Supreme Court of Minnesota affirmed 
the judgment in favor of the insured, saying, 
among other things: 


The points and contentions in support of the 
appeal involve the correctness of the decision 
in the Heim case. It cannot be distinguished 
in point of substantive differentiating facts, and 
must be followed or overruled. The question 
there received careful consideration. It was 
fully and ably argued by counsel for the re- 
spective parties, and the conclusion reached 
represented the deliberate judgment of the 
court. The able reargument of the question in 
the case at bar, though fully weighed and con- 
sidered, leaves the court of the opinion ex- 
presssed in the former decision, namely, that 
the limitation of liability under the policy, as 
expressed in the rider, is void, as in violation 
of the statutory standard form of insurance 
contracts. We follow and apply the rule to 
this case. 

This covers the case. The evidence, the in- 
troduction of which is not here challenged, ex- 
cept as in the opinion of defendants it offends 
the limitations found in the rider, fully sup- 
ports the amount of the award of damages as 
given by the trial court. 

There can be no serious doubt of the propo- 
sition that the insurance company in such case, 
in the absence of fraud or mistake, is conclu- 
sively presumed to know the terms and condi- 
tions attached to the leasehold right insured. 
The case in this respect comes within the rule 
applied in Larkin v. Glens Falls Insurance Co., 
80 Minn. 527, 83 N. W. 400, 81 Am. St. Rep. 
286. Defendants in this case therefore must 
be deemed to have known of the lessor’s right, 
reserved in the lease, to cancel the contract in 
the event of damage to the building to an ex- 
tent rendering suitable repairs within sixty days 
impossible, 

Brecher Furniture Co. v. Firemen’s Ins. Co. 
of Newark, N. J.. ——— Minn. ———; 191 
N.. W. 922: 

Accident 

Exception of liability for injury caused by 
intentional act of another; revolver fired in 
the dark to frighten prowlers; insured killed 
thereby; no recovery allowed under policy. 

A clause in an accident insurance policy pro- 
vided as follows: 
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This policy does not cover injuries, fatal or 
non-fatal, * * * which are caused wholly 
or in part by the intentional act of any person 
other than the insured (assaults committed on 
the insured for the sole purpose of burglary or 
robbery excepted). 

The facts in an action on the policy were 
stipulated as follows: 


On the 27th day of December, 1919, Charles 
Goldtrap, the insured, while near or on the 
premises of Elizabeth Haskett, was shot and 
killed by the said Elizabeth Haskett some time 
during the evening of said day; that the said 
Elizabeth Haskett heard someone near the 
premises; that she went to the back door of 
her residence and fired a revolver into the 
darkness to frighten away anyone who might 
be around; that at said time she did not see 
the said Charles Goldtrap or anyone else, did 
not know that he was near, and did not intend 
to kill him or anyone else, but that she did in- 
tend to fire the revolver, and did fire the re- 
volver, and this was the shot that killed Charles 
Goldtrap, and shortly thereafter his body was 
found near or in the alley in the rear of her 
house. 

It was held that there could be no recovery 
on this state of facts. The court said, among 
other things: 


It will thus be observed that we are called 
upon to decide the distinction, if any, between 
“injuries caused by the intentional act of any 
person” and “injuries intentionally inflicted by 
the act of any person.” 

It is suggested by counsel for plaintiff that 
the correct interpretation of the disputed clause 
is to be found in the parentheses, and that the 
only accidents excepted are those received as 
the result of “assaults committed on the insured 
for the sole purpose of burglary or robbery.” 
We think this position deserves no serious con- 
sideration, and that it is perfectly apparent that 
the parenthetical clause is an exception. 

In this case death resulted “wholly or in 
part” from the intentional firing of the shot, 
though the result thereof was not intended and 
could not have been foreseen, just as in an- 
other case it resulted “wholly or in part” from 
the intentional striking of a blow, though the 
result thereof was not intended and could not 
have been foreseen. Ryan v. Continental 
Casualty Co., 94 Neb. 35, 142 N, W. 288, 48 
L. R. A. (N. S.) 524, Ann. Cas. 1914C, 1234. 

If the language here in question were am- 
biguous, the judgment might be affirmed under 
the rule of construction laid down in Preferred 
Accident Ins. Co. v. Fielding, 35 Colo. 19, 83 
Pac. 1013, 9 Ann. Cas. 916, but we find no 
ambiguity. This was an “injury caused by an 
intentional act” of Elizabeth Haskett, but it 
was not “intentionally inflicted” by her. 

The unfairness of such a contract and the 
narrow limits of the field covered by it are 
strongly urged in support of an affirmance. 
The obvious answer is that the contract, being 
definite and certain, must stand as made by 
the parties. The court is powerless to sub- 
stitute another therefor by process of con- 
struction. 


The decision of the lower court in favor of 
the claimant under the policy was reversed. 
There was a strong dissenting opinion by two 
justices of the court. National Life Ins. Co. of 
the United States v. Coughlin, ——— Colo., 

212 Pac. 486. 
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Teamwork Tells 


Agents’ loyalty and enthusiasm, plus New Home 
Office Service features, produce Teamwork and in- 


crease production. 


These new features for 1923 will help Union 


Central Agents get more business. 


For policyholders: Increased Cash Values madc re- 
troactive—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 


deposit. 


For Agents: Home office leads—Letter Circulariza- 


tion Service—Special Bulletin Service—Limit increased 
to $200,000. 

For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disability 
Clause—Substandard Insurance. 


Teamwork—Boosting Policyholders and a Loyal 
Agency Force backed up by the Home Office insure 
success for the Union Central Agent. 


For agency relations write the Home Office. 


The Union Central Life Insurance Company 


Cincinnati, Ohio 

















New Disability Clause 


Two years ago this Company devised a Disability 
provision which was far in advance of any that had 
been previously contained in a life insurance policy. 
We now announce a new Disability provision. Its 
features are: 

Immediate beginning of a lifelong monthly income 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be in- 
creased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 
100%. 

Total disability that has lasted three months will be 
assumed to be permanent. 

Waiver of premium, of course, together with full 
annual dividends and a full annual increase in cash 
surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income 
jmcreases to :icet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 











PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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The Massachusetts System of Savings Bank 
Insurance 


3y Dr. Frepertck L. HorrmMan 
Consulting Statistician, The Prudential Insurance Company of America 


Savings bank insurance was introduced into 
Massachusetts on the initiative, and as a re- 
sult of the strenuous activity of Justice 
Brandeis at that time a practicing lawyer in 
the City of Boston. He had gained an un- 
usual grasp of insurance practices during the 
period of investigation and public controversy 
following the scandals of 1905. Like all knowl- 
edge gained during a period of excitement the 
result was largely superficial and strongly 
affected by prejudice. But Justice Brandeis saw 
clearly beyond the merits of the controversies 
of the period aiming at a new system of wage- 
earners’ protection which would ideally com- 
bine the functions of investment and insurance 
while yielding attractive results at minimum ex- 
pense. Justice Brandeis never pretended to 
fully comprehend insurance principles and 
functions, but he proposed a solution in a spirit 
of reform which had the support of a large 
number of influential New Englanders who suc- 
ceeded in securing the passage of the Savings 
Bank Act of 1907. 

That act has now had more than a decade of 
practical experience and it may be worth while 
to state with the required brevity what the re- 
sults have been and how far the promises made 
have squared with performance. For what was 
aimed at was to compete on a progressively 
expanding scale with the existing system of 
industrial insurance, which, with an utter dis- 
regard of the facts, had been most bitterly as- 
sailed as opposed to the best interests of the 
large body of wage-earners who made use of it 
as a means of meeting funeral expenses with a 
supplementary provision for a more or less 
substantial sum to meet the needs of the sur- 
viving members of the wage-earner’s family. It 
may be said in passing that savings bank insur- 
ance has not hindered the progress of indus- 
trial insurance which has been continued on a 
more prodigious scale during the last ten years 
than at any time during its preceding history. 


Is “State AmeEp” PLAN 
Savings bank insurance is officially defined as 
a “State aided plan which aims to give to 
Massachusetts wage-earners and their families 
all that their money can possibly buy of real 
life insurance.” Passing over the words “State 


aided” there is nothing in this definition that 
does not clearly apply to industrial life insur- 
ance conducted on mutual principles, as is the 
case with practically the entire amount of the 
business in force at the present time. I shall 
not enlarge upon the question whether “State 
aid” is required to provide wage-earners with 
life insurance at minimum cost. But if that 
principle were generally accepted we should 
have to recast our entire economic philosophy, 
which rests upon self-reliance and voluntary 
thrift—and thrift by any other name is an ob- 
vious misnomer. 

It is pointed out in the official literature that 
“savings banks insurance is not State insurance.” 
In a very restricted sense that, of course, is 
true. For the insurance policies are written 
by, or through, savings banks which have estab- 
lished insurance departments under the sav- 
ings bank insurance law. While it is true that 
“all the expenses incident to the examination of 
the applicant, the writing of the policy, the 
payment of death claims and the general con- 
duct of the business are borne by the savings 
bank insurance department,” or in other words, 
“paid for by the policyholders” the “overhead 
cost of actuarial service, the services of the 
medical director and the cost of the policy 
forms, books of account, etc., are borne by the 
State.’ Hence while the system in the strict 
sense of the term is not one of State insurance 
it is certainly a subsidized form of insurance 
operating under certain distinct advantages in 
competition with private enterprises. Could 
private companies be relieved of the enormous 
cost of actuarial and medical services, of sta- 
tionery, books of accounts, policy forms, etc., 
the benefits to policyholders would be corre- 
spondingly increased. 

It would hardly serve a useful purpose to 
describe in full detail the procedure necessary 
to secure insurance through the savings banks 
or their affiliated co-operating institutions. I 
may quote to advantage, however, the statement 
that “savings bank insurance owes its success 
largely to the endorsement which it has re- 
ceived from employers of labor throughout the 
State and the cordial manner in which they 
have co-operated to bring a knowledge of in- 
surance to their employees.” In this connec- 
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tion it may be said that savings bank insurance 
has the advantage of much voluntary assistance, 
particularly in the direction of publicity and 
activities of various kinds, which, if paid for, 
would considerably increase the cost of the 
system. There is a fair degree of similarity 
between savings bank insurance and group in- 
surance in that it is possible to conduct the 
latter on a cheaper basis as the result of the 
employers’ co-operation by assuming on its 
own account, and at its expense, the entire risk 


of the transaction. 


System Orrers Turee Distinct PLANS 

The system of savings bank insurance offers 
three distinct lines of action—first, “low cost 
life insurance for the individual wage-earners. 
Second, group life insurance for all employees 
in the factory under a policy issued to the em- 
ployer. Third, the organization of mutual bene- 
lit associations among industrial workers for 
volintary insurance against sickness. 

I shall first deal with the general results 
which have been achieved from the date of 
organization to the time. Business 
operations commenced in 1908. By the end of 
1922 $3,277,566 had been received in premiums. 
the total number of policies in force on Decem- 
her 31, 1922, was 35,687, insuring a total sum 
1f $20,020,294. 

Since the the total 
imount paid in death claims to the end of 1922 
has been $488,897, while the total amount paid 
to policyholders has been $1,310,541. It is 
made clear by this statement that the amount 
paid in dividends represents a very substantial 


present 


date of organization 


difference to the mortuary payments indicating 
that the rates charged have been considerably 
in excess of what was really required. 

\s regards dividends, it is officially stated 
that “our savings bank insurance system being 
a practically mutual institution, every policy- 
holder receives at the end of each year a check 
from the bank representing his share in the 
of the business.” He may avail 
himself of four different options, including paid- 


net profits 
up insurance. 

Premiums on savings bank insurance policies 
are payable once a year, every six months or 
three months, as the applicant may select. Poli- 

may be obtained for amounts as low as 
$2z0. No exact comparison can, therefore, be 
made heiween the cost of savings bank insur- 
ance and industrial insurance which is collected 
weekly from the houses of the insured. The 
latter obtains a service in return for the pro- 








pinquity which he must necessarily pay for in 
a somewhat higher premium. 

But that propinquity of service is of enor- 
mous value to the insured who is relieved from 
the responsibility of paying his premiums at the 
office of the company. 

It may be of interest to give an illustration 
of dividend payments on a straight life policy 
for $1000 insurance on which the following 
dividends were payable during the year 1923. 
At age forty the annual premium is given as 
$28.20. On policies of one year’s duration the 
dividend was $7.66, at five years’ duration, 
$9.06; at ten years’ duration, $11.26, and at 
fourteen years’ duration, $13.48. 


SUPPLEMENTARY AGENCIES NECESSARY 


It did not require much experience to prove 
the necessity for supplementary agencies to 
bring the knowledge of savings bank insurance 
to wage-earners’ attention. A considerable 
amount of propaganda carried on in selected 
factories was paid for by the owner or lib- 
erally inclined persons who gave the system 
their pecuniary as well as moral support. It 
is explained in this connection with regard 
to the co-operation of employers that “our in- 
dividual instruction work among the employees 
involves the establishment of an agency by the 
employer who enters into an agreement to 
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transmit the premiums of the employee to in- 
suring banks. The employee signs an order on 
his pay envelope for the deduction of his pre- 
mium. For the protection of the policyholders 
the agency is bonded, the cost of the bond be- 
ing assumed by the banks. This automatic pay- 
ment of the premium tends to avoid the lapsing 
of the policies.” 

For 1921 it is possible to give the lapse rate 
of savings bank insurance excluding not-taken 
policies. Of the policies lapsed 112, or 5.11 
per cent terminated within six months, while 
275, or 12.55 per cent terminated after six and 
at the end of twelve months. This lapse rate 
in proportion to a comparatively small amount 
of business transacted is larger than had been 
assumed would be the case. For the total num- 
ber of all forms of policies issued and revived 
during 1922 was only 3046. 

On October 31, 1922, the accumulated assets 
of savings bank insurance had reached $2,348,- 
945. This amount is somewhat at variance with 
another return which had been brought to my 
attention according to which four savings banks 
on October 31, 1922, had admitted insurance 
assets of $2,220,688. Of this amount $958,- 
004 was invested in real estate loans, $701,378 
in bonds, $251,662 in loans secured by bonds, 
etc., and $138,730 in loans to policyholders. 
There is nothing particularly suggestive in the 
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A Constructive Service 


“T feel that your service is really the first construc- 
tive step toward standardization of the procedure 
in making and marketing of Farm Mortgages,” 
writes an official of a Middle Western Insurance 


We feel sure that a trial of our policies with their 
profit-saving features will convince you of the 
soundness of his judgment. 


We insure titles anywhere in the United States 


Ask for our special booklet T.S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 
135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 


American Trust Company 





$7,700,000 


Affiliated with the 
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revenue account which would indicate official 
practices substantially at variance with the ace 
cepted methods of legal reserve life insurance 
companies, 

Of the total disbursements of $358,539 dur. 
ing 1922 the amount paid on account of death 
claims and endowments was $82,553. While 
$161,558 was paid on account of dividends and 
31, 1922, there were sixty-five group insurance 
policies insuring $7,720,625 of the total amount 
tion of the total business in force. On October 
$33,581 on account of surrender values, Of 
passing interest is the statement that $21,216 
was paid for salaries, $5782 for medical fees 
and $1637 for collection fees, 

Premiums can be paid at the banks and such 
institutions as serve as public agencies, of 
which there are seventy-one widely distributed 
throughout the State. In making application 
for insurance a policy fee is payable of $2 in 
the case of a single applicant, of $3 if two per- 
sons apply at the same time, of $4 in the case 
of three applicants and $5 in the case of four 
and more. 


Many CrLatms or ApvaANTAGES Nor Provep 

Many claims have been made for savings 
bank insurance which cannot be substantiated 
by an appeal to the facts. But the evidence 
is quite conclusive that it serves a useful pur- 
pose in the case of carefully selected groups 
of employees. Group insurance in fact as con- 
sidered by amounts represents a large propor- 
tion of the total business in force. On October 31, 
1922, there were sixty-five group insurance poli- 
cies insuring $7,729,625 of the total amount 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

TNE ess. gsrsscheieyeusietoe covssncs Mee 
Twenty Payment Life........ $172.10 
Twenty Year Endowment. ... $240.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








of $19,872,034 in force on all classes of poli- 
cies. Hence since group insurance is much more 
economically transacted this fact must be taken 
into consideration in considering the results to 
policyholders which, as far as known, are all 
treated alike. 


ANNUITIES AND OrnHer Options LitTtLeE UseEp 

No information is available as regards the 
extent to which old age annuities, if any, have 
been taken out with the savings bank insurance 
system. Much was made of possibilities in this 
direction by the originators of the system, but 
very little had been heard of it during recent 
years. Claims have been advanced that de- 
ferred annuities could be obtained at unusually 
low rates, or for illustration, at age twenty-five, 
in the case of a woman, the annual monthly 
premium would be $1.95, payable to age sixty- 
five, at which the return payments of $200 per 
annum would commence and continue for the 
subsequent duration of life. 

It is also not known how far advantage has 
been taken of the option on the part of the in- 
sured to have a savings bank premium auto- 
matically deducted from a savings bank ac- 
count, but the theoretical possibilities in this 
direction have never been realized in practice. 

The foregoing is a brief but fairly sufficient 
account of the methods and results of savings 
bank insurance. It is obvious that the system 
offers certain advantages which could not 
possibly be met by private insurance companies. 
But the latter are in an enormously superior 
position on account of the initiative resource- 
fulness and never-failing energy of a compe- 
tent agency force which brings the knowledge 
of insurance and the persuasion to insure direct 
to the attention of the public. Every effort to 
popularize non-agency methods in life insurance 
has failed or in any event has fallen far short 
of the anticipated results. This it is clear has 
certainly been the case with savings bank in- 
surance. But the system deserves encourage- 
ment and deserves to succeed, and it is to be 
said with pardonable pride in the fairness of 
the underwriting profession that every aid and 
assistance has been rendered by it that could 
be reasonably expected both on the part of the 
companies and the agency force. 


—Life insurance is the best protection for loans. 


Large Agency Writings 

Charles Warren Pickell, manager of the 
Detroit Agency of the Massachusetts Mutual 
Life Insurance Company, Springfield, Mass., 
writes as follows regarding the business of his 
agency during the past four years: 

You may not know that my territory is very 
small now compared with what it used to be— 
practically but five counties. 

The business for the past four years from 
my office is as follows: 1919, $3,706,359; 1920, 
$4,660,078 ; 1921, $3,894,111; 1922, $4,742,518. 

Julian S. Myrick, home office general agent 
of the Mutual Life 
New York, reports his writings for the past 
three follows: 1920, $28,430,061; 
1921, $24,439,741; 1922, $28,464,887. 

George A. Rathbun, manager of the Equi- 
table Life Assurance Society of Los Angeles, 
wrote $8,391,335 during 1922. 


Insurance Company of 


years aS 


INHERITANCE TAX DATA 
Information Concerning Estate Duties in 
the Various States 
Below will be found interesting items con- 
cerning the subject of inheritance taxes ex- 
tracted from Prentice-Hall Inheritance Tax 
Service, which facts may be turned to account 

by life insurance agents: 


CONNECTICUT 
A bill in the Connecticut Senate provides for 
a flat rate of 2 per cent on intangible property 
owned by a non-resident decedent. 


IDAHO 
A bill in the Idaho Legislature would increase 
the rate of inheritance tax and make subject 
thereto property conveyed without fair consid- 
eration in expectancy of death. 


Iowa 
It is anticipated that efforts will be made to 
secure amendments to the inheritance tax laws 
so as to reduce the exemption allowed to direct 
heirs and to make more accessible records of 
estates of non-resident decedents. 


KANSAS 
A bill has been introduced in the Legislature 
which provides that the inheritance tax shall 
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constitute no lien on rear property after three 
years. 


Missourt 

A transfer of Missouri municipal] bonds 
owned by and in the possession of a fon- 
resident is not subject to the transfer and 
inheritance tax, according to an opinion of 
the Attorney-General, 

A bill in the Legislature would amend the 
present law relative to rates and exemptions. 


MoNnTANA 

A bill has been introduced in the Legislature 
which would re-enact the present inheritance 
tax law with material changes in several sec- 
tions. Some of the provisions are as follows: 
Transfers made within six years of death are 
presumed to be made in contemplation of 
death. The present law states two years. All 
insurance over $5000 is to be included in the 
taxable estate. Provision is made for taxing 
property valued at over $25,000 when passing 
to members of Class A, rates from I to 5 per 
cent. Classes O and E in the present law are 
grouped in the one class and rates and ex- 
emptions now applicable to Class E apply 
thereto. Exemption of wife is increased to 
$25,000, and of husband to $15,000. Provision 
is made that where stocks, bonds and mort- 
gages of domestic corporations and foreign 
corporations owning property in the State are 
transferred by a non-resident decedent, the 
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tax shall be apportioned to property within and 
without the State. 


NEBRASKA 

A bill has been introduced in the Legislature 
which would double the rates of tax for Class 
B and C. Another would provide progressive 
rates for Class A of I to 4 per cent. For 
Class B of 2 to 6 per cent, and reduce ex- 
emption from $2000 to $1000, also increasing 
rates for Class C to from 2 to 10 per cent in- 
stead of 2 to 6 per cent. Another Senate would 
repeal the present law and enact an entirely 
new one, which would allow exemption § to 
religious, educational and charitable corpora- 
tions, and lineal ancestors to present Class A, 
transfer brothers and sisters from present Class 
A to new Class B and make new Class C include 
present Class B and all others. Exemptions 
allowed to Class A would be $15,000, except 
to widow, who is entitled to $75,000; Class B, 
$5000; Class C, $200. New rates would be: 
Class A, I to 5 per cent, except to widow, 
whose rates would be one-half of this; Class 
‘B, 3 to 12% per cent; Class C, 5 to 15 per 
cent. Gifts made within ninety days of death 
are presumed to be made in contemplation of 
death. 

New HAMPSHIRE 
A bill in the Legislature of New Hampshire 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 
Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of iow net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 
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would increase rates for Class A 1% per cent 
to 8 per cent, and provides for progressive 
rates for Class B, 5 to Io per cent. Another 
bill increases rates for Class A 2 to 10 per 
cent and provides for Class B rates of 5 to 15 
per cent. Another bill would exempt from 
taxation bank deposits of non-resident decedent, 
and still another would exempt from taxation 
deposits and contents of safety deposit boxes 
in the case of non-resident decedents. 


New JERSEY 
A bill in the legislature would place sons 
and daughters of a deceased brother or sister 
of a decedent in the same class as their parent. 


SoutH CAROLINA 
A ruling of the tax commission of South 
Carolina is to the effect that municipal bonds 
of that State are subject to the inheritance tax 
of the State, whether located within the State 
of South Carolina or elsewhere at the time of 
the death of the owner. 


TEXAS 

A bill in the Texas Legislature provides for 
the repeal of all existing inheritance tax stat- 
utes and the enactment of an entirely new law. 
Among the provisions of the bill are the fol- 
lowing: (1) Taxation of gifts in contempla- 
tion of death, not provided for under the pres- 
ent law. (2) Beneficiaries classified as fol- 
lows: Class A includes husband, wife, father, 
mother, direct lineal descendants and ascen- 
dants, legally adopted children, husband of 
daughter, and wife of son; exemption $25,000; 
progressive rates from 1 to 2 per cent. Class 
3 includes religious, educational and charitable 
organizations within the State, the State of 
Texas, and municipal corporations thereof, as 
well as the United States; exemption and rates 
same as for Class A. Class C includes brother, 
sister and lineal descendants or ascendants 
thereof; exemption $2000; progressive rates 2 
to 5 per cent. Class D includes uncle, aunt and 
lineal descendants or ascendants thereof; ex- 
emption $1000; progressive rates 3 to 8 per 
cent. Class I includes all others; exemption 
$500; progressive rates 4 to 12 per cent. 
(3)Allowable deductions are specified as debts, 
expenses of last illness, funeral expenses and 
taxes due the Federal Government. (4) Stock 
of foreign corporations is exempt, although 
held by a resident decedent. (5) Provision is 
made for the collection of the tax upon stock 
of domestic corporations when owned by non- 
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resident decedents. It is reported that there jg 
considerable opposition to the bill and that it 
will probably not pass in its present form, 
House Bill Nos. 36 and 393 would also amend 
the inheritance tax law of the State. 


VERMONT 
A bill has been introduced in the Legislature 
of Vermont which would impose an inheritance 
tax on present property of a non-resident de. 
cedent, including stock of domestic corpora. 
tions and would tax gifts made in contempla- 
tioh of death. 
WISCONSIN 
A bill in the Legislature of Wisconsin would 
reduce the exemption allowed to a widow from 
$25,000 to $10,000. A resolution introduced in 
the Wisconsin Legislature memorializes Con. 
gress to increase the rates of the Federal 
state Tax, so that legacies over $1,000,000 
would be taxed out of existence. 





General Agency 

contract is a valu- 

able franchise, de- 

sirable because it 
recognizes personal ability 
and ambition and rewards 
them with broader fields 
of action. 


Since 1884 this Com- 
pany has sought men of 
ability and ambition suc- 
cessfully; but there is al- 
ways room for one more. 
Are you the man? 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield $3 Illinois 














EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


J. DE WITT MILLS, Secretary 











und 
to 
thre 
the 

the 

mat 
by | 
beng 
who 
said 
spea 
and 

unde 
busi 








hursday 


t there js 
d that it 
nt form, 
SO amend 


egislature 
heritance 
ident de- 

corpora- 
onitempla- 


sin would 
low from 
oduced in 
izes Con- 

Federal 
$1,000,000 


——_, 


ois 





ary 





March 22, 1923 


NEW YORK SALES 
CONGRESS 





A. 0. Eliason Stresses Educational 
Work of Association 





WELL OVER 1000 AGENTS ATTEND 





Other Speakers Include Charles H. Lang- 
muir, Griffin M. Lovelace, Robert 
Moore and James L. Madden 
The one-day sales congress of the Life Un- 
derwriters Association of New York, which 
was held in the Hotel Astor last week, was 
than 1000 life insurance 
Presided over 


attended by more 
agents and interested parties. 
by its president, George A, Smith, the associa- 
tion got away to a flying start and kept the 
pace up throughout the remainder of the day. 
The entire period of the sessions was given 
over to a discussion of such ways and means 
of selling life insurance as were most calcu- 
lated to be of service to the agent in his work. 
The well-arranged program of activities kept 
the attention of the vast audience during every 
moment and the spirit of enthusiasm and co- 
operation ran high, being well sustained by 
the singing and strenuous efforts of W. G. 
Eisenhauer of the entertainment committee of 
the association. 

The first speaker introduced was A. O. Elia- 
son, president of the National Association of 
Life Underwriters, who stressed the need for 
unity among the members and urged each one 
present to do his or her best to increase the 
number of those belonging to the association. 
He cited the fact that from a little known or 
understood institution, life insurance has risen 
to the place of a national economic necessity 
through the efforts of the life underwriters in 
the country, and that the only way to assure 
the continuance of the success was for every 
man and woman to work together and stand 
by the Life Underwriters Association and the 
beneficent institution of life insurance as a 
whole. “The chief purpose of the association,” 
said Mr. Eliason, “is educational.’ The 
speaker laid emphasis on the need for adequate 
and intensive education on the part of the life 
underwriter, both as regards the details of his 
business and the prospects on whom he calls. 
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In concluding his talk, the president of the 
National Association made a plea for member- 
ship and for the recognition of the rights of 
the policyholder above all other considerations. 

The rest of the morning session was taken 
up with talks by Robert Boston, 
James L. Madden, manager of the insurance 
department of the United States Chamber of 
Commerce, and Griffin M. Lovelace, director 
of the life insurance New York 
University. Mr. Moore brought out some of 
his experiences in the Boston field before the 
delegates, and recounted his formula for suc- 


Moore of 


school of 


which 


cess, was, “Hard work—see five pros- 
pects every day—and lead an ordered, regu- 


lated life in order that the body may be kept 
fit for the grind of business.” Irom the lips 
of the representative of the Chamber of Com- 
merce the listeners heard a masterly resumé of 
the needs arising during the placing of group 
insurance and the best methods to be used for 
the life insurance education of employer and 
employees. Mr. Madden told of 
which the group insurance policy had been can- 


instances in 


celled because of the lack of understanding on 
the part of the employer and his workers, and 
fact that the 
group insurance policy depends on the quality 


he made clear the value of a 
of the service rendered after the delivery of 
the policy contract. 

When “The 
taken as the topic of the minute, Griffin M. 


Human Interest [T’actor’ was 
Lovelace detailed the work of the Life Insur- 
ance School of the New York University and 
pointed out the fact that the best way in which 
to get the signature of a prospect for life in- 
surance was to link the benefits of insurance 
with some matter in which the prospective in- 
sured Curiosity was 
also a big factor in getting the attention of 
prospects, said Mr. Lovelace, and it could be 
handled in such a way as to react to the benefit 
of the life underwriter. In this connection he 
advocated the extensive use of colored charts 
and graphs to fix the 
Answering the objection that a man could not 
go to the Life Insurance School and work at 
the same time, Mr. Lovelace stated that in the 
second course given in this subject at New 
York University, the students have written 
$3,000,000 of business in connection with their 
studies. 


was himself interested. 


individual's attention. 


In this he was borne out by the testimony 
of several members of the various life insurance 
classes who were present. 


A drive for mem- 
bership followed Mr. Lovelace’s remarks and 
application blanks for entrance into the insur- 
ance classes in New York University were dis- 
tributed. 

One of the features of the morning session 
was a short talk by L. J. Dougherty of the 
American Life Convention, who made an im- 
promptu plea for co-operation and the procur- 
ing of new members for listing in the Under- 
writers Association. 

The main items of interest during the after- 
noon were an address by Charles H. Langmuir, 
for the 
New York Life, and the much-heralded prize 


assistant superintendent of agencies 


idea contest under the direction of Alexander 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 


reference. Address, 


ee 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 
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LIFE INSURANCE SALESMEN 


Do you want to secure a Manager’s contract for yourself in “THE 
HEART OF AMERICA’’—Kansas, Oklahoma, Missouri, Iowa, 
Nebraska, Minnesota, Arkansas and Texas? 


TO THE RIGHT MAN 


We will offer splendid first year commissions, very liberal renewals 
and a reasonable amount of money to be deposited in banks to aid 
and assist you in getting started. 


Only two years old we have written over $17,000,000. 


We offer to the insurance buying public most attractive, easiest 
selling life insurance policies written by any life insurance company— 
both participating and non-participating. 


If you can qualify write or wire the home office for personal interview. 


There is a 
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Ei, Patterson, agency manager of the Equitable 
The outstanding points of 
“Plan your ap- 


Assurance Society. 
Mr. Langmuir’s speech were: 
proach beforehand—make your presentation of 
the argument as simple as possible—get the 
viewpoint of your prospect,’ and “Small poli- 
cies count more than big ones.” The speaker 
also made a forceful appeal to the women 
underwriters present when, in closing, he read 
a short bit of verse which glorified the as- 
sistance the agent’s wife could give him and 
characterized her as the “true help-mate of 
the life insurance man.” The afternoon gather- 
ing listened attentively to the remarks of F. A. 
Wilson-Lawerenson of the Union Carbide & 
Carbon Company, and president of the Civitan 
Club of New York, when he addressed the 
members on “Sales Strategy.” The prize idea 
contest occasioned lively discussion and was 
the source of many helpful suggestions to the 
life underwriters on how to get prospects, how 
to approach them, how to sell them and how 
to close the sale. Cash prizes were awarded 
for the best answers and those which contained 
the most useful ideas for everyday contacts 
with the public. All answers were made from 
the floor and the various speakers were al- 
lowed just two minutes for their answers to 
each question. A committee of four judges 
made the awards. The annual banquet of the 
association was held the same evening and at 
the same hotel. Follcwing a half-hour recep- 
tion, over five hundred members found their 
tables in the ball-room of the hotel. 
Speakers were Bainbridge Colby, former Sec- 


main 





Peoples 
Life 
Insurance 
Company 


Frankfort, 


Indiana 


$2,021,566.00 on Deposit with the 
indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in _ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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retary of State; Francis R. Stoddard, Jr., 
Superintendent of Insurance, and Franklin C. 
Wells, medical director of the Equitable Life 
Assurance Society. Roy W. Heartman, vice- 
president of the National Association, gave a 
short talk, urging everyone present to join the 
association if they were not already members. 


RESERVE LOAN LIFE COURSE 


Establishes Free Instruction for Indian- 
apolis Agents Without 
Restrictions 
The Reserve Loan Lite Insurance Company 
of Indianapolis has started a course of in- 
struction in the selling of life insurance, open 
to all persons in Indianapolis and vicinity who 
may desire to take advantage of the same. No 
charge is made for the instruction nor are there 
any conditions attached to the giving of same. 
This course will be under the direct super- 
Woods, supervisor of the 
Other officers 


vision of A. L. 
agency force of the company. 
of the company will participate in giving the 
lectures. 

Twelve persons enrolled for the course be- 
fore it was started, and it is believed that there 
themselves of this 


twenty to avail 


instruction before the end of 


will be 
free course of 
this week. 

An outline of the course of instruction to 
be given follows. If this course proves suc- 
cessful in the number of persons availing them- 
selves of same, it will be continued for future 
classes. 

Lesson 1 
The Business of Life 
1. What is life 
2, Different forms of life 
a. Legal reserve. 
b. Assessment. 
c. Fraternal. 
Uses of life insurance. 
a. Family protection. 
b. Business protection. 
growth and 


Insurance. 
insurance? 
insurance, 


Opportunities for development 
the business. 
a. Service. 


b. Financial. 


Lesson 2 
Analysis of Contracts 
1. The term 
a. Its advantages. 
b. Disadvantages. 


Policy 
policy. 
a 

2. Ordinary life policy. 
a. Cash value. 
b. Paid-up insurance. 
c. Extended insurance. 

d. General provisions 
I'wenty-payment life policy. 

a. Special provisions. 

b. General provisions. 

c. Other forms of contracts. 
Relative merits of different contracts. 

LEsson 

Policy Contracts. 


special 


Special 
1. Their uses and provisions. 
2, Double indemnity. 
Total and permanent disability. 
Lesson 4 
The Life Insurance Company 
tion. 
Agency 
Medical 


department. 
department. 
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as a Business Organiza- 


3. Actuarial department. 

4, Investment department. 

5. Legal department. 

6. Department of records. 

7. Issuing department. 

8. Renewal collection department. 


Lesson 5 


Requisites of a Successful Salesman. 
1. Intelligence. 

2. Health. 

3. Vision. 

4, Character. 

5. Personality. 

6. Ambition. 

7. Industry. 

Lesson 6 

Where and How to Find Prospects. 
1. Acquaintances. 

2, Advertising. 
3. Old 
4. News items. 
plans. 


policy holders. 
5. Original 


Lesson 7 
Preparing for the Interview. 
1. HElow to prepare. 
2. A mental sale. 
3. Necessary information. 
Lesson 8 
The Interview. 
1. The approach, 
2, The presentation. 


Lesson 9 


Objections to Life Insurance. 


1. Meeting objections. 


Lesson 10 
Securing the Application. 
1. Settlement. 
2, Examination, 
3. Reports. 


—Friends of J. L. Bergstresser, of the Insurance 
World, will be pleased to hear that James L. Berg. 
Wednesday of last week, 


stresser, Jr., arrived on 





Ask for-— 


“How letters 
J ° e ” 
sell life insurance 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 
Letters that are truthfully written to 
guide the decision of men are not only 
most effective in bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 
Make this collection of sales letters a 
part of your selling plan. Write for book- 
let 11-A now, 


WILLIAM S. HULL 


Direct--Mail Sales Service 
CMADISON, CONNECTICUT 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide fors 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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The Human Side of Department Supervision 


By Tuomas B. Dona.Lpson 
Former Insurance Commissioner of Pennsylvania 


The man who is privileged to serve a Com- 
monwealth or a nation—to have his head and 
keep his head—emerges sadder in pocketbook 
but wiser, far wiser, in his mental amplitudes 
than the layman can ever appreciate. I can 
speak intimately from an insurance department 
viewpoint; and I offer that the man who can 
absorb in less than fifteen years a real amount 
of the technicalities of life, fire, casualty, and 
scores of ramifications within those three great 
branches, is truly a marvel. I do not like 
marvels. Insane asylums usually board them. 
Under our so-called government by democracy 
it was planned no doubt to escape the perpetual 
It would appear to me that 
the foundation of our Government was on 


reign of kings. 


the presumption that everything perpetual was 
dangerous and that the right to overthrow, the 
right to replace, was a panacea by its very 
nature. Do you, insurance men, know any- 
thing more dangerous to the cause of your busi- 
ness than the constitutional right of perhaps 
an unconstitutional governor to remove at will 
and without reason and solely for partisan ob- 
jects a competent insurance department head 
or the competent head of any other State de- 
partment? How far would the largest of our 
life and casualty and fire companies and our 
railroads and our great manufacturing plants 
progress if there was a tossing-out of execu- 
tives every two or three or four years? I have 
never been removed from office. | 
allowed anyone the opportunity to do so. I 
offered my resignation to my department in 
1915, when I was a special deputy, but I did 
not step out until 1923. 

You gentlemen of New [tngland have seen 


never 


few if any audacious political revolutions which 
cast a blight upon your respective insurance 
departments. Further west of you there has 
been deluge after deluge 
in sight. And, solely for one reason: That 
the producing field of agents and brokers have 
failed to concert their efforts in a national and 
international drive! i 
the insurance business is quite as sensible as 
trying to partition a zebra and his stripes by 
cutting boundaries. 
remaining in the zebra. 
rate making, there is no reason why a sched- 
ule for a fire-proof hotel in Seattle is not ap- 
plicable to the same structure in Boston. A 
man who knows the fire insurance business in 
Oregon knows the basics of it in Connecticut. 
Your answer is that State legislatures and in- 
surance departments “interfere” with uniform- 
ity. My answer would be that insurance is big 
enough and can muster enough votes, if it needs 
them, to prevent interference by the use of 
chafing boots—to chafe the obstructionist and 
wrecker out of public life. One fraternal so- 
ciety in my State has 60,000 adult members 
and each one is entitled to vote; and some of 


-and the end is not 


Intruding State lines in 


There would be no life 
As a matter of fire 





Extracts from an address before the New England 
Insurance Exchange in Boston, Mass., on March 9. 
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them vote three or four times at the same elec- 
tion. Too often we hear the successful mer- 
chant or professional man mutter; “I'd never 
have my son go into politics.” He is usually 
the first to rush to an organization politician 
and ask that a special bill be rushed through 
the legislature to benefit him and a few friends. 
If he doesn’t want his son to be that sort 
of a statesman, what type of citizen is he who 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,880,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 














tolerates steam-roller tactics! He fools him- 
self but he never fools the professional poli- 
tician. In my contact with the professionals I 
can emphatically state that they never once 
made requests of audacity comparable to those 
of certain insurance company promoters and 
certain agents and brokers; and they never once 
failed to back me up in House and Senate for 
the primary reason that the human element was 
always present between us; and further, they 
were soundly convinced—after carefully 
watching me—that I had a sense of obligation 
toward my position and the average citizen of 
the Commonwealth. Look out for the reform- 
ers! They're never human; they’re always 
egotists and consequently always stupid and 
personally impossible. I'll reemphasize that 
the human element is the one element of them 
all; and the professional politician is markedly 
human. You cannot have an impersonal gov- 
ernor or an impersonal chief of any depart- 
ment. You cannot gain for your business— 
insurance—the privileges it should have, and 
the freedom from legislative intrusions, with- 
out intruding yourself, as the individual human 
element. 


Robbing Yourself 


If people were robbed by others as they 
are by their own useless expenditures, they 
would get busy and stop the crime, 

Our leaflet “Robbing Yourself,” is just the 
thing needed for most persons to read. It 
shows the cumulative value of money wasted, 
and the way to change “waste” into a “legacy.” 

Every premium notice should have a copy of 


THE SPECTATOR 


LIFE INSURANCE SECTION 


this leaflet, enclosed with it. Agents will find 
it a friend in need for the man that is already 
“loaded up” with insurance and cannot afford 
any more. 

A terse, pointed leaflet gets an audience when 
an agent cannot do so otherwise. 

Send to-day for sample copy of “Robbing 
Yourself.” The Spectator Company, 135 
William street, New York. 


Short Lessons in Life Insurance 


“Short Lessons in Life Insurance” is the 
name of a book just from the printer, written 
by William Thornton, of the Life Insurance 
Company of Virginia. Mr. Thornton, who is 
a very clever newspaper man in Jackson, Miss., 
and for whose services several insurance com- 
panies and organizations bid, decided to go 
with the Richmond company. One of the in- 
teresting features of his book is a glossary giv- 
ing definitions of meanings of terms in a purely 
life insurance sense. * * A paragraph in 
Mr. Thornton’s book about agents follows: 

“Few people buy life insurance voluntarily. 
3ut for the agent a small amount of insurance 
would be placed. Therefore, the agent who 
sells a larger volume of business is rendering 
his country an invaluable service.’—Eastern 
Underwriter. 

The above-named book is published by The 
Spectator Company and sells at $2 per copy. 


F. M. Nettleship with Eureka Life 
Frederic M. Nettleship, for the past five years 
general superintendent of the Pennsylvania 
Mutua! Life of Philadelphia, has accepted the 
appointment of manager of the ordinary depart- 
ment of the Eureka Life of Baltimore, Md. 


Thursday 


He will largely concentrate his efforts on the 
organization of special ordinary agents, as well 
as work to the highest education of the indus. 
trial department offices on ordinary Production 
!is entire business career has been on the could 
bined lines, with fine success on strictly ordj. 
nary agencies; also on production of ordinary 
through offices writing both industrial and ordi. 
nary. His new connection should be mutually 
beneficial to the company and himself. 
Last year the Eureka Life had a fine record 
and paid a very high dividend to its stockhold. 
ers. President Maginnis has originated a “cons 
servation of life plan” that gives to all policy. 
holders, free of cost, a very liberal medical 
service in case of illness or disability, 


Moves 

Office 

The Western Life Insurance Company of Des 
Moines, Iowa, moved into their new home 
office building the first week in March. 

The five-story building which formerly oc. 
cupied the home office site was almost totally 
destroyed by fire Christmas Eve, 1921. The 
company erected a new five-story steel and 
concrete, fire-proof building on the old site 
and are occupying the fifth and part of the 
fourth floors at the present time. 


Western Life Into New Home 


—More than $1,000,000 business was written in 
California during February by the State Life Insur- 
ance Company of Indiana, reports Arthur J. Hill of 
San Francisco, California manager. This was an 
increase of about 125 per cent over California’s pro- 
duction for February of 1922, and gave California the 
lead over all the company’s other agencies for Febru- 
ary business. 
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The Guardian 
Life Insurance Company 


Established 1860 under the Laws of the State of New York 


Figures from the 63rd Annual Statement 
which show the soundness and strength of the 


Paid-for Business, 1922. . .$35,422,225.00 
Insurance in Force 
Admitted Assets 
Liabilities 
Surplus & Dividend Fund 5,804,902.27 


For information concerning opportunities tm 
the field force of The Guardian, address: 


T. LOUIS HANSEN, or 
Vice-President 


OF AMERICA 


206,310,800.00 
42,778,214.11 
36,973,311.84 


GEO. L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 
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FIRE INDEX PUBLISHED 


The 1923 Edition of This Standard 
Publication Was Issued Wednesday 


CONTAINS IMPORTANT FEATURES 


Premiums and Losses Are Classified and 
Underwriting Transactions Shown 


The fifty-fifth annual edition of “The Fire 
Insurance Pocket Index” was published by The 
Spectator Company on Wednesday, March 21, 
1923. This edition contains 104 pages and cover 
_—more than any previous issue—and is issued 
earlier in the year than the 1922 edition, 
although many fire insurance companies se- 
cured extensions of time for the filing of their 
annual statements. 

Among the notable features of this standard 
annual publication are the main tables, which 
present ten years’ statistics, with totals and 
ratios, of the principal fire insurance companies ; 
a classification of premiums and losses in 1922 
of the companies listed in the main tables, and 
an underwriting exhibit for 1922 showing the 
results of the insurance transactions of those 
companies. A new table in this issue is that 
which lists the more prominent mutual fire in- 
surance companies with their assets. The classi- 
fication table lists the premiums and losses of 
the respective companies in eight groups, and 
the underwriting exhibit shows the underwrit- 
ing income earned, losses incurred, expenses in- 
curred, underwriting profit or loss, ratios of 
losses, expenses and profit or loss to underwrit- 
ing income, and the gain or loss in surplus. 

This comprehensive though condensed statis- 
tical work is well and favorably known, and 
presents the statistics of all the principal fire 
insurance companies operating in the United 
States for the last calendar year and for nine 
previous years, with totals and ratios in com- 
parative form. The tables are so prepared as 
to facilitate comparisons and to enable the 
reader to note the progress of any individual 
company during the past decade. In connec- 
tion with extracts from the statements, ratios 
are presented showing percentages of losses in- 
curred, losses paid and expenses to premiums. 

The main statistical tables occupy 80 pages, 
and in additional tables is given data relat- 
ing to other American stock fire and marine 
insurance companies, other foreign companies, 
mutual companies, together with lists of under- 
writers’ agencies, Lloyds and reciprocal under- 
Writers, retired companies, State insurance offi- 
cials, States having anti-compact and resident 
agent laws, tables showing the net receipts from 
and remittances to home offices by American 
branches of foreign companies operating in the 
United States for the last five years; monthly 
fire losses for six years; large fires in the last 
two centuries; losses in five conflagrations and 
a short-rate scale. A table of contents makes 
any desired information in the book immediately 
available, though the main tables are self-in- 
dexing, the companies being alphabetically 
arranged in four particular groups, namely, 
American direct companies, American rein- 


surance companies, foreign direct writing com- 
panies and foreign reinsurance companics, 

Summarizing, “The Fire Insurance Pocket 
Index” is a book of 104 pages and cover, in- 
cluding data concerning about 800 fire insur- 
ance institutions, together with other informa- 
tion of interest to those having to do ‘in any 
way with fire insurance. The chart sells at 75 
cents per single copy in manila binding, and 
$1.25 with flexible pocket book, with discount 
for quantities. 


MISSOURI RATE BILL PASSES SENATE 


Strong Opposition to Retaliatory Measure 
Results in Its Death 

St, Louts, Mo., March 19.—The bill vesting 
in the Insurance Commissioner the power to 
examine the books, salaries and accounts of fire 
insurance companies and make investigations to 
determine a reasonable rate was passed by the 
Missouri Senate Tuesday. The bill in the 
morning was voted down but a motion to re- 
consider by Senator Brookshire of St. Francois 
county was carried and the bill passed. The 
measure was introduced by Senators Michael 
Casey of Kansas City and Larry Brunck of 
Aurora. It resulted from the injunction pro- 
ceedings against the ro per cent reduction order 
in the rates made by Insurance Commissioner 
3en Hyde. 

The measure gives the companies the right to 
appeal to the courts but places on them the 
burden of proof to show the rate insufficient to 
return a reasonable profit. 

The insurance retaliatory bill 
Casey was defeated by a vote of I9 to 11. A 
similar bill was killed by the house committee 
on insurance. 


of Senator 


Northern of Moscow Is Financially Strong 

The 1922 financial report made on behalf of 
the United States branch of the Northern In- 
surance Company of Moscow, Russia, by its 
United States managers, presents an interest- 
ing study of the position of this company’s 
American. affairs. The Northern’s statement 
as of December 31, 1922, shows that its United 
States branch has admitted assets of $705,430, 
and that there has been a slight gain in this 
item over the total assets at the end of 1921. 
The surplus to policyholders, $679,342, shows 
an increase of over $19,000, notwithstanding 
the remittance of $30,000 to the other side. 
The company has ceased writing new business 
here, and the interests of the remaining pol- 
icyholders are amply safeguarded by its re- 
sources in this country. During the year 1922, 
the Northern paid out $5412 to policyholders 
on losses, and in addition sent $30,000 to the 
Antwerp office of the company, in lieu of for- 
warding it to the home office, since the affairs 
of the company are now controlled from the 
Holland branch. Among the investments held 
in this country by the Northern of Moscow 
are bonds of New York city and Columbus, 
O., having a market value of $632,560, and 
railroad bonds to the amount of $39,220. The 
company has bonds to the value of $200,000 
deposited with the Superintendent of Insur- 
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DIXIE FIRE HAS STORMY 
MEETING 


Attempt Made to Boost Stock Prices 
COURT ACTION HALTS PROCEEDINGS 


Preliminary Restraining Order Granted by 
North Carolina Justice 

A meeting of the stockholders of the Dixie 
Fire Insurance Company of Greensboro, N. C., 
was held last week during which a group of 
those interested attempted to gain control and 
force the price of the stock to high levels. 
The deputy marshal entered the meeting and 
presented a court order restraining the re- 
fractory group from voting as a pool and so 
gaining their ends. The order was granted on 
the complaint that some of the stockholders 
were battling for control of a majority of the 
stock with the intention of liquidating the assets, 
dissolving the company and putting the Dixie 
office building in the real estate market. Judge 
James E. Boyd of the Western district of 
North Carolina signed the order. The court 
action requires the parties mentioned to ap- 
pear on March 24 and show cause why a pre- 
liminary injunction should not be issued pre- 
vious to the actual hearing in the case. It is 
said that the controversy between the stock- 
holders arose as a result of the recent rein- 
surance contract which the Dixie Fire made 
with the Hartford Fire Insurance Company, 
thus leading some of those at the meeting to 
believe that they could force the sale cf their 
stock at a figure in excess of its present value. 
In speaking of the developments in the matter, 
President Harry R. Bush of the Dixie Fire 
stated that the reinsurance contract with the 
Hartford company had been ratified by the 
board of directors without opposition and that 
business would be carried on with unabated 
vigor. Said President Bush: 

“The Dixie will continue in business uninter- 
rupted, and it is stronger financially to-day 
than at any previous time in its history, not 
only through its own assets, but by reason of 
its reinsurance contract with the Hartford. The 
net surplus of the Dixie to-day is in excess of 
$500,000, and the surplus to policyholders in 
excess of $1,000,000.” There is every indication 
that the difficulty will be satisfactorily smoothed 
out in the near future and it is possible that no 
further court action will result, though there is 
as yet no certainty concerning the matter. 
ance of the State of New York, and $100,000 in 
bonds with the insurance department of Ohio, 
which are particular guarantees for policyhold- 
ers whose contracts are still in force. The 
United States managers of the Northern are 
Fester, Fothergill & Hartung, of t10 William 
street, New York city, who, in addition, are 
managers in this country for six other foreign 
companies writing fire and casualty reinsurance. 
Fester, Fothergill & Hartung have established 
a reputation as reinsurance experts and trans- 


a 


act a large volume of business for the various 








companies they represent. 
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The Hampton Roads 


Fire and Marine Insurance Company 


Began Business, May 31, 1922 General Offices: Norfolk, Virginia 
Fourth Floor Bankers’ Trust Bldg. 


A Successful Insurance Company, Organized and Financed Under the Strict Requirements of the States 
of Maryland and Virginia, with Ample Resources and Under Experienced and Capable Management 





Loans secured by pledge of Bonds, Mortgage Bias, 


Bonds (market value)..............-. 25,578.86 
Cash in Banks and Offices............. 62,862.81 
Agents’ Balances, not over three months due 44,904.80 
Interest Due and Accrued............. 5 5,944.58 Special Reserves.... 


Financial Statement, December 31, 1922 


Real ee ee $ 35,000.00 Capital Paid Up.... 
Piet Mortgage Loans............5.4. . 23,429.00 Surplus over all Liabilities............. . 215,915.13 


Notes and Stocks................. . 396,108.23 aS Sn eee en . 73,922.79 
For Losses and Claims............. , 5,254.23 


For Salaries, Rents, 


[ CC eee errr Terre TT 


We quote from the Report of the Chief Examiner of the Insurance Department of the State of Maryland, 
dated January 25, 1923: “The business of the company is steadily increasing, its affairs are efficiently managed, 
and its policyholders fairly dealt with and claims paid promptly. The books are neatly and accurately kept.” 


Liabilities 


ee ere ee . $280,000.00 


Fees, Etc........ . 8,729.96 
AO ee Py . 10,006.17 





May 31 to December 31, 1922 


Gross Premiums Written...... eicns eee n adapts queens 
Net Premiums Retained.............. ide eteguvepebions 
Losses Paid (614 pet C088) ...6c.6 sce ook ca venewseases 
Losses Incurred (10.6 per cent)................ eerstith 


een heerieennerem tet a fe 


P. D. BAIN, Chairman of the Board HENRY G. BARBEE, President 
E. J. ROBERTSON, Vice President BARTON MYERS, Vice President HAROLD KNOX, Secretary 





. Association. 
President, Heptasophian Building & Loan 
Association. 


T. GRAY COBURN 
President, Coburn Motor Car Co., Ine. 
Norfolk, Va. 

Cc. C. COUPER einen ; Das ' 
Proprietor, The Couper Marble Works, Secretary, eae A Paper Co., Ine., 
Norfolk, Va. President, Bankers’ Trust Co., Ine. 
President, Guaranty Title & Trust Norfolk, Va. 
Corporation, Norfolk, Va 


Dealer in Diamonds and Platinum, Director, The Virginia National Bank of 
Norfolk, Va. = 





JAMES A. BLAINEY, V. P. & Gen. Mgr. 
SIDNEY F. POLLARD, Treasurer 


REC TOR S- _— 


P. D. BAIN W. B. HASTINGS {aoe 
President, American Peanut Corporation, President, Hastings Brothers, Inc. President, = a tags & Co., Ine., 
Norfolk, Va. Norfolk, Va. Noriolk, Va 7 
President, Bank of Sussex & Surry, C. E. HERBERT Director, The be Beige & Trust Co., 
Wakefield, Va. President, Southern Distributing Co., Inc., © gprs tn 
F. B. BAIN Norfolk, Va. H ote: Ree 7 tes 
Secretary, American Peanut Corporation, HOMER L. FERGUSON President, bie ge & Co., Inc., 
: Norfolk, Va. President, The Newport News Shipbuilding Sacto TS ONG Me i Bank SriGonnmerce 
Director, Bank of Sussex & Surry & Drydock Company Director, The “NN arsed Va ’ 
Wakefield, Va. President, First National Ban] pa pee eae 7 7 
: erare am : ancaace, irector, The Trus any of Norfolk, Va. 
HENRY G. BARBEE ; Newport News, Va. Director, ee ee i) 
Treasurer and Manager, Harris, Woodson, CHARLES W. JOHNSTON bap eo pi Va 
= Barbee Co., Inc., Norfolk, Va. Manager, Virginia Smelting Corporation Vi Er 5 pe Phe Hamiora Bank of 
Vice-President, Norfolk Savings & Loan Portsmouth, Va. ¢ apace Suffolk Va 
Corporation Manager, Virginia Industrial Chemical an Ww G ’ SWARTZ, : 
eat ERRY MAN Corporati . G. SWARTZ 
Cc it iy ~ her hd, V ee eed President, Miller, Rhoads & Swartz, Inc., 
ORS ap ASE, “s ane ri iets BARTON MYERS Noatalie Va 
irector, American Peanut Corporation. British Consul, Norfolk, Va : 1 re > ¥ Tet te Ns 
: ’ : , . “ector 4 zens Ba Norfolk, Va. 
JAMES A. BLAINEY Director, Guaranty Title & Trust Director, The cag orfo 
Vice-President and General Manager of the Corporation. ees oo on “2 : 
Company, Norfolk, Va. President, Norfolk Classified Building President, +. isiiialiniania 


E. J. ROBERTSON Director, The Citizens Bank of Norfolk, Va. 


A. P. GRICE gaat mage ge ae Sie ssn % 4 z 
P. GRICI Director, The Seaboard National Bank of Treasurer, Sawyer-Walker Lumber Co., Inc., 


bane ereenon, Dork a F. S. SAGER 
Director, The hy itizens ee of Norfolk. Vice-President, Norfolk Coal & Ice Co., President, Winborne & Co., Inc., Norfolk, Va. 
Ss. D. HARDY Ine., Norfolk, Va. Ss. A. WOODWARD 


.. $165,000 
.. 127,000 
$5 8,470 
13,616 





Ss. D. SCOTT 


OTTO WELLS 
General Manager, Wells’ Amusement 
Enterprises, Norfolk, Va. 


J. W. C. WEST 
Secretary, Eureka Brick Co., Inc., 
Norfolk, Va. 


Norfolk, Va. 
RICHARD WINBORNE 


President, S. A. Woodward & Co., Inc., 
Norfolk, Va. 
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RALPH G. POTTER JOINS EASTERN 
UNION 


Elected Organization’s Secretary to Suc- 
ceed Sumner Rhoades 

At a meeting of the Eastern Union held last 
week in the Whitehall Club, New York, Ralph 
G. Potter of the Tokio Marine and Fire in- 
surance Company was elected secretary of the 
Union to replace Sumner Rhoades, who re- 
cently resigned. The election was unanimously 
carried and Mr. Potter’s name was the only 
one proposed for the post, other candidates hav- 
ing been considered by the nominating com- 
mittee beforehand. 

The new secretary of the Eastern Union is 
a native of Providence, R. I., and was gradu- 
ated from Brown University in the class of ’86. 
Shortly afterward he joined the Mutual Fire of 
New York as an inspector, subsequently going 
to the Underwriters Association of New York 
State and then to the Great American. T[*inally 
he became secretary of the Underwriters Asso- 
ciation of New York and then entered the 
offices of the Tokio Marine and Fire Insurance 
Company. President Wyper of the Eastern 
Union expressed high appreciation of the work 
of Mr. Potter throughout the entire time of his 
connection with the insurance business. 





FIRE INSURANCE INSPECTION AND 
UNDERWRITING 
What Some Underwriters Think of This 
Valuable Encyclopedia 


It is a reservoir of information, and should 
be on the desk of every counter man and under- 
writer, in my humble opinion. I do not know 
of another publication which carries in con- 
densed form such valuable information.—F. S. 
Little, New York. 

This wonderful work can only be appreciated 
in full by the owner of it—Charles LE. Jahne, 
New York. 

The last edition helped me in my examina- 
tions from a fireman to a captain in two years. 
I am sure the “true blue” third edition, the last 
word in fire prevention, fire protection, etc., is 
going to do likewise for me in the next ex- 
amination for chief of battalion. It’s a “home 
run” with bases filled. Any fireman who has 
not read “Fire Insurance Inspection and Un- 
derwriting,” by C. C. Dominge and W. O. Lin- 
coln, doesn’t know what he is missing.—Davzvid 
J Oliver, New York Fire Department. 

A careful comparison of this volume with its 
predecessor reveals that it has been improved 
not only by the addition of a large number of 
definitions and explanations not found in the 
earlier editions, but also by a careful revision 
of the existing material in the interest of ac- 
curacy and of absolute clarity of expression. 
As the work now stands it is unquestionably 
worthy of its unique position as the only com- 
plete and accurate compendium of insurance 
information, which should prove invaluable to 
any man in the business of fire insurance.— 
Edward K. Warren, New York. 

I find this book of great assistance in con- 
sidering the variety of subjects which pass 
through an office of this character in the course 
of the year—IVilliam B. White, Chief Inspec- 
tor, Survey Department, New York Board of 
Fire Underwriters. : 

‘A person in the fire insurance business is 
Privileged to obtain a great work in the 1923 
edition of “Fire Insurance Inspection and Un- 
derwriting,” by C. C. Dominge and W. O, 
Lincoln, = % I have many books. in my 
msurance library, all of which I prize highly, 


and were I asked to relinquish all but one of 
these works, I would retain “Fire Insurance 
Inspection and Underwriting.” This is said 
advisedly, because it covers practically all 
phases of fire insurance, summarizing the vari- 
ous subjects, thus avoiding detail, yet covering 
the subject sufficiently. 

It would seem to me that this book is es- 
pecially indispensable to special agents. who 
are often situated where they are unable to 
refer to an insurance library. This volume 
could be carried in the pocket and take the 
place of various reference books, and enable 
the traveler to have the information at his 
finger tips. 

The excellent manner in which the book has 
been alphabetically arranged, and cross-indexed, 
commends itself—S. T. Skirrow, New York. 


RELEASES IMPOUNDED FUNDS 
Nine Companies Receive Major Portion of 
Mississippi Funds 
all impounded funds 
with the exception of $20,000 for judgment 
collections 


Release of insurance 
and interest, and 10 per cent of 


made by receivers for receiver's fees was 
ordered Tuesday in a decree made by Chan- 


cellor V. f. 


The decree affects only the nine companies 


Strickler, Mississippi. 


mentioned in the plea filed for the return of 
the impounded funds, the A£tna, Hartford; 
Home of New York, Royal, London and Liver- 
pool and London and Globe, Insurance Com- 
pany of North America, Northern Assurance 
Company, North British and Mercantile and 
the National Fire, and does not affect the bal- 
ance of the fifty-three companies against whom 
judgments awarded. Approximately 
$210,000 is retained by the receivers under the 


were 


order, according to the statement of the Rev- 
enue Agent Stokes V. Robertson. 

After the $20,000, or 10 per cent receiver’s 
fees, and taxes of the last half of 1920 are 
deducted, the balance of the impounded moneys, 
between $150,000 and $200,000, is to be re- 
turned to the companies. 

Attorneys for the companies Wednesday said 
that a plea will be filed shortly to dissolve the 
receivership. 

Jackson, Miss., March 19.—Attorneys for 
the defense in the fire insurance anti-trust suits 
have applied to Chancellor Strickler to have 
the receivership annulled and the impounded 
assets in the hands of the receivers returned 
Chancellor Strickler has 


agreed to a hearing of the matter in vacation 


to the companies. 


on next Thursday. The attorneys for the com- 
panies will contend that the supersedas bond 
as given in the appeal to the Supreme Court of 
f any 


the United States for the satisfaction « 
judgment that may be rendered against them is 
ample to cover whatever judgment might be 
rendered by the Supreme Court, in event of 
affrmance of the State decision, and the re- 
expensive 


ceivership is therefore an super- 


fluity. Attorneys for the State Revenue Agent, 
it is stated, will oppose a dismissal of the re- 
ceivership and a good portion of the forenoon 
on Thursday will be devoted to arguments. 

Miss Margaret Drury, connected with the ac- 
tuarial department of the Life Insurance Company of 
Virginia, has qualified to take a trip to France in a 
Good Will Contest 
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REPEAL VIRGINIA ANTI-COMPACT 
STATUTE 


Measure Now Before Governor for Signa- 
ture—Supported by Agents 

The repeal of the Virginia anti-compact 
statute, written into the law of that State at 
the instance of local agents twenty-three years 
ago, is likely to become effective during the 
present week, letting down the bars for all 
companies chartered under Virginia laws to 
affiliate with rate-making organizations. The 
bill passed the House unanimously last Friday 
and was immediately sent to Governor Trinkle 
for his signature. He is already committed to 
the repeal of the anti-compact law, so only this 
formality stands in the way of it becoming 
operative. The original bill was sponsored by 
Hon. Joseph Button, Insurance Commissioner 
of the State, who fought valiantly for it, not- 
withstanding the tendency of the Legislature 
to exclude all 
The repeal measure also had the sup- 


legislation not pertaining to 
roads. 
port of the executive committee of the Vir- 
ginia Association of Insurance Agents. 


Hampton Roads F. & M. Makes Strong 
Statement 

The Hampton Roads Fire and Marine In- 
surance Company of Norfolk, Va., began busi- 
ness May 31, 1922, and between that date and 
the end of the year it wrote gross premiums of 
$165,000, of which it retained $127,000. In the 
same period its losses incurred amounted to but 
$13,616, its loss payments having been only 
As of December 31, 1922, it makes a 
very strong financial showing. Its assets then 
amounted to $593,828, and of this sum nearly 
$496,000 constituted surplus as to policyholders, 
its capital being $280,000, and its net surplus 
$215,915. The company’s board of directors is 
made up of prominent business men and bank- 
ers in Norfolk and neighboring cities, and the 
company’s business is under the management of 
James A. Blainey, vice-president and general 
The other officers of the company 
D. Bain, chairman of the board; 
Henry G. Barbee, president; E. J, Robertson 
and Barton Myers, Harold 
Knox, secretary, and Sidney F. Pollard, treas- 
urer. The company has made an excellent 


$8470. 


manager. 
wares 


vice-presidents ; 


start and gives promise of being a successful 
and permanent institution. 


National Board to Meet in May 
The annual meeting of the National Board 
of Fire Underwriters will be a one-day affair 
again this year and will be held in New York. 
The day set is May 24, but no hotel has yet 
been decided upon. 


Western Union’s Semi-Annual Meeting 

The semi-annual meeting of the Western 
Union will be held at Washington, D. C., on 
April 11. A comprehensive program has been 
prepared covering many live topics. 

—W. H. Bryant has been appointed special agent 
in New York State for the American Insurance Com- 
pany of Newark. 
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THE BOOK NO FIRE INSURANCE MAN CAN AFFORD TO BE WITHOUT 


1923 EDTION—NOW READY 


FIRE INSURANCE INSPECTION 
AND UNDERWRITING | 


BY CHARLES C. DOMINGE AND WALTER O. LINCOLN 


Members National Fire Protection Association, 
Examining Underwriters Association and 
Insurance Society of New York 


A Complete Fire Insurance Reference Work Under One Cover 
Over 1000 Pages of Profitable Information 
More Than 5000 Subjects Treated 


Numerous [Illustrations 


THIRD EDITION, ENTIRELY REVISED AND GREATLY ENLARGED 


Over 500 New Subjects; 37 New Illustrations; 250 Additional Pages. 
Subjects are arranged alphabetically and well cross-indexed. 


Subjects covered embrace practically all fire and special hazards of 


Chemicals, Processes and Materials Used in Manufacture or Commerce, 


Standard Fire Insurance Policy Conditions, Definitions of Insurance Words and Phrases, 
Descriptions of Various Forms of Insurance, Dangerous Subjects Under Trade Names. 


The third edition of the above-named book, of which the earlier editions 
have proved very beneficial to those engaged in fire or marine underwriting 
or in the prevention or extinguishment of fire, will be of even greater service, 
especially to 


Insurance company managers Fire marshals Inspectors Underwriters 

Department managers Insurance clerks Local Agents Counter men 

General agents Insurance brokers Loss adjusters Map clerks 

Special agents Examiners Marine underwriters __ Placers 

Schedule raters Students 

Handy Size—Thin Paper—Flexible Cover 
PRICES: 
Per Copy (regular edition) $6.00 

eee TTT ee ee $ 65 I a ciakcg eat we en $190 
NS CT eT OTE ee $120 er a eee $330 


Edition de luxe, real flexible leather, gilt edges, thumb indexed, $10. 


THE SPECTATOR COMPANY 
Publishers 


CuHiIcaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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LITTLE CHANGE IN FIRE 
BUSINESS 


New York Report Finds Losses In- 
creasing 


STOCK DIVIDENDS MENTIONED 


Superintendent Stoddard Reminds Legis- 
lature of Possible Necessity for 
Further Safeguards Around Funds 
of Foreign Companies 
In sending to the legislature a preliminary re- 
port of the insurance business transacted in 
New York State during 1922, Superintendent 
Francis R. Stoddard, Jr., makes the following 

remarks about fire insurance: 


Little change is to be reported regarding the 
fre and marine companies’ business. Tire losses 
still appear to occur in large volume but the 
figures showing premium volume are not yet 
available for comparison. On the marine busi- 
ness the losses seem to have diminished, due 
possibly in part to the smaller volume of insur- 
ance in force and possibly also, in part, to the 
slight improvement in the marine conditions. 
The continued poor experience in the fire and 
marine insurance has not caused any of the fire 
and marine insurance companies authorized to 
do business in this State financial embarrass- 
ment sufficiently severe to warrant the special 
attention of this department. It was deemed 
necessary, however, for the protection of Amer- 
ican policyholders to take over for liquidation 
the United States Branch of a Norwegian 
company, because of the insolvent condition of 
the head office. It is believed the United States 
assets are ample to take care of the United 
States policyholders. 

United States assets of United States 
branches established by foreign companies are 
required to be deposited in trust for the bene- 
fit of the United States policyholders. There 
have been several instances during the year 
when efforts have been made by foreign cred- 
itors to obtain judgments or file claims against 
such trusteed deposits. If such efforts should 
prove successful, it would seriously impair the 
safeguards with which our law attempts to sur- 
round these trusteed deposits, and it may be 
necessary to recommend legislation to retain or 
increase our safeguards. 


Stock DivipENDS BY Fire INSURANCE 
CoMPANIES: 

As is the case with many other corporations 
throughout the country, stock fire insurance 
companies have declared stock dividends where- 
by a portion of their surplus has been trans- 
ferred to capital. The transfer of surplus to 
capital self-evidently strengthens the company 
in so far as the policyholders are concerned by 
tying un its funds in a capital stock issue in- 
stead of leaving funds where they may be dis- 
bursed as cash dividends. There is, however. 
another side to this increase of capital, for 
thereby the company is enabled to declare in- 
creased cash dividends to its stockholders with- 
out increase in dividend rate. The conditions 
under which stock dividends may be declared 
by fire insurance companies are described in 
section 117 of the Insurance Law. This sec- 
tion is, however, drawn in such a manner that 
conflicting interpretations may be drawn there- 
‘rom. I am proposing an amendment which, 
Thelieve, should govern future dividend declara- 
tions of fire insurance companies. 


Central Federal Fire Organizing 
The Central Federal Fire Insurance Company 
is being organized by interests connected with 
the Federal Surety Company, Davenport, Ia. 


AGENTS CLOSE MID-YEAR SESSION 


Rank Agencies and Underwriters’ Annexes 
Under Discussion 

The mid-year meeting of the National Asso- 
ciation of Insurance Agents was concluded 
Thursday of last week at Asheville after two 
days of interesting discussion. The attendance 
at the sessions was excellent and indicated well 
the interest of the delegates in the subjects up 
for debate. 

The speech of Claris Adams, given in THE 
Spectator of March 15, was well received and 
was the subject of favorable comment about 
the lobby. George E. Turner, counsel to the 
Casualty Information Clearing House, talked 
during the Wednesday lunch hour on _ right 


methods for stock insurance. The 


publicity 
Clearing House will aid local agents in pre- 
paring addresses to be delivered before local 
bodies and in making up programs. 

bank 
organization 
latter connection, 


Discussions of agencies and under- 


writers’ occupied considerable 
time. In the 
\nderson of Newark, manager of the Liver- 


pool and London and Globe Insurance Com- 


Thomas H. 


pany, argued that the underwriters’ agencies 
are a part of the expense evil and a way to 
curb them may be found in the reduction of 
acquisition costs. 


NEW ZEALAND APPOINTS 
POLITAN AGENTS 

Hall & Henshaw Named as Representatives 

for Handling Fire Risks 

The New Zealand Insurance Company an- 
neunces that on April 1 it will enter the offices 
of Hall & Henshaw. New York city, who have 
just been appointed its metropolitan agents. 
The Hall & Henshaw agency already repre- 
sents the Law Union & Rock, the State of 
Liverpool, the Century of Scotland, the Stan- 
dard of New York, the Baltimore American 
and others in the fire insurance business. The 
appointment of Hall & Henshaw as metro- 
politan agents for the New Zealand should 
prove mutually beneficial and will substantially 
facilities of this well-known 


METRO- 


increase the 
agency. 
R. H. Depew Addresses Insurance Society 
On Tuesday evening the Insurance Society 
of New York held a dinner meeting at the 
Drug and Chemical Club, at which R. Henry 
Depew, president of the Fire, Marine and Lia- 
bility Brokers Association of the City of New 
York, was the guest of honor and made an in- 
teresting extemporaneous address. He argued 
for a further revision of the standard fire in- 
surance policy in the interest of simplification, 
and urged that. while dishonest claimants 
should be fought vigorously. honest ones should 
be promptly and equitably dealt with, and, if 
possible, to their satisfaction. Mr. Depew 
made a strong plea for saving on crooked 
losses and paying honest ones in full, even to 
the extent of giving honest claimants more, 
rather than less, than they are entitled to. 
Interesting remarks were also made from 
the brokers’ viewpoint by Richard L. Roberts 
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and others, while President Charles R. Pitcher 
gave the company view of some of the points 
brought up. 

A pleasant feature was an entertainment in- 
troducing some sleight-of-hand tricks. 


Surety Companies in Illinois Subject to 
General Corporation Laws 

The case of Mackay and Abbess versus the 
Illinois Surety Company, which has attracted 
considerable attention, has now been settled by 
an opinion of the United States Supreme Court 
rendered last week by which the judgment of 
the United States Circuit Court of Appeals 
was reversed. The original decision held that 
a judgment could not be enforced against a 
The question of whether 
or not the company was in truth dissolved 
rested upon the application of the general cor- 
poration laws of Illinois to the surety company. 
The Circuit Court upheld the lower court upon 
the basis of the special insurance laws, which 
provided that suit could be brought within two 
years. The Supreme Court held that the gen- 
eral corporation laws applied and on that basis 


dissolved corporation. 


there was no question of the right to enforce 
judgment. The case was carried to the Supreme 
Court on writ of certiorari under title of John 
Ewen against American Fidelity Company, Mr. 
Ewen being counsel for Mackay and Abbess 
and the American Fidelity Company the bond- 
ing company in the litigation. The result is 
victory for Mackay & Abbess. 


AMERICAN TEXT POPULAR 


and Lincoln Handbook Has 
Steady Demand 


Dominge 


The 1923 edition of “Fire Insurance Inspec- 
tion and Underwriting,” by Charles C. Do- 
minge and Walter O. Lincoln, now ready for 
distribution, is again proving its popularity as 
an American text on a wide range of subjects 
pertaining to fire insurance, in handy form. 
Those for whom the book is especially intended 
include company and department managers. 
general'and special agents, schedule raters, fire 
marshals, insurance clerks, brokers, examiners, 
inspectors, local insurance agents, adjusters. 
marine underwriters, counter men, placers and 
students of underwriting. 

This handbook has practically taken the 
place, in this country, of an English work very 
similar in scope, because it applies particularly 
to conditions in the United States. The pub- 
lisher is The Spectator Company, New York 
city —New York Commercial. 


Hanover Fire Increases Capital 

The capital stock of the Hanover Fire In- 
surance Company of New York will be in- 
creased from $1,000,000 to $1,500,000 following 
a meeting of the board of directors early this 
week. The increase will probably be made by 
a transfer of funds from surplus to capital. 

The directors accepted the resignation of 
Fred A. Hubbard as vice-president and elected 
as his successor Montgomery Clark, who has 
been assistant manager at Chicago. 

Mr. Clark will be succeeded in the West by 
William K. Maxwell, formerly State agent of 
the company in Illinois. 
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WESTERN ASSURANCE COMPANY ) 
OF TORONTO Incorporated 1851 Four Spring Lines 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
ae Certain forms of insurance are seasonal. ‘That is, there are times of the 
W.B. MEIKLE, President & General Manager year during which, because of climatic or other conditions, they sell most 
readily. 
aiandinaccisiabial ; ( 
UNITED STATES STATEMENT, JANUARY I, 1922 Hail Insurance, tourist baggage, tornado and windstorm and automobile 
ASSETS.. ae . $4,835, 545. 26 insurance are th e most common, and all of these forms have their easiest 
SURPLU S IN U INT T ED ST A’ T E - $1,599, 555-35 market in the spring. 
TOTAL LOSSES PAID IN UNITED STATES Hail ins SOE RRO , : 
FROM 187 4 TO 1921 INGLUSIVE.....<... $50 ,129,109.21 ai insurance on growing crops ts written rom about March first to July; : 
/ tourist baggage can be written best during the vacation periods; a great I 
majority of the year’s new crop of automobiles is bought during the spring i! 
THE SIGN OF GOOD CASUALTY INSURANCE and early summer; the most serious tornadoes and windstorms do their de- C 
struction in March and April. 3 
Cc 

oe ooo Spring, then, should be the season for building and enlarging your business, S 

HEALTH BOILER Drives for the above named side lines will net a surprising increase in your at 

AUTOMOBILE LANDLORDS commissions. : 

TEAMS ELEVATOR The Continental is always glad to help you. Ask our Special Age y 

COMPENSATION GENSRAL LIABILITY : ed SS se ys § 1elp you ur Special Agent what bt 

Set MIG n m 
Established ~“* %aaoV 1869 

LONDON GUARANTEE & ACCIDENT 0,, Lid.” eesenser THE CONTINENAL 
Head Office: CHICAUO, ILL. F. W. LAWSON, General Manager INSURANCE COMPANY ‘ 

F. J. WALTERS, Resident Manager, 90 Maiden Lane, New York. It 

Philadelphia B h Offi : ie 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. HENRY EVANS Home Office 01 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mass Chairman of the Board : ti 
Eighty Maiden Lane i 
NORMAN T, ROBERT- } ; aie co 
resident ew Yor 
: \ 
UNION HISPANO AMERIGANA paeenine sieeees ‘ 
FIRE AND MARINE TEN MILLION DOL- p Montreal 
LARS San Francisco pa 
INSURANCE COMPANY “AMERICA FORE” 
31 SOUTH UIILLIAM STREET leg 
th 
New York ‘a 
MARINE INSURANCE AND REINSURANCE 2 
FIRE REINSURANCE : 
TELEPHONE BROAD 4478 TI 
In 
=—_ = ha 
INCORPORATED 1832 1848 1923 int 
e e e e e tu 
Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 
Reserve for Unearned Premiums............. $1,161,651 .59 
CE rc es E75 LET 2 (oS ane Ra OR PPE Dy SC 329,994 .01 
COOTER a Se Se eno eeear eae « $500,000 . eye 
eal ~-Poro.e71.2: A Familiar Name ‘ 
Surplus to Policyholders................. 1,579,671 .23 ; ; ain 
Sarena is easy to do business with. Most people Yo 
MOLAUASECES . oo 5.o6c edness $3,071,316. 74 f dia’ weiite intely te : ~~ 
Wm. H. Palmer, President E. B. Addison, Vice President pre er to €a wit names W 1C ave built a 
[co eee” be yee ly soa geal reputation for honesty and fair dealing. 

—_—— - — : , The Ohio Farmers Insurance Company has 
ACTUAL MARKET VALUES USED FOR ALL SECURITIES never allowed its name to be forgotten. For 
Organized 1865 January 1, 1922 seventy-five years it has built the prestige of 

FIREMEN'S INSURANCE COMPANY that name by square dealing and honest 
settlement. 
OF NEWARK 
Cash Capital, . . . . $1,250,000.00 It is a name always associated with good 
Net Surplus, .. ‘ $2,840,571 : 
insurance. 
Seuiens to Policyholders, $4,090,571 
” EASTERN DEPARTMENT WESTERN DEPARTMENT e 
D. H. DUNHAM, President NBAL BASSETT, V.P, and Mgr. Ohio F armers Insurance Co. 
eNO nGRR On’y W. T. BASSETT, Ase’t Manager 
ARK, N. j. CHICAGO, ILL. 
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KANSAS RATE CASE 


Legislature Appropriates Money for 
Legal Expenses 


DELAYS DUE TO LACK OF FUNDS 


Order of Former Superintendent Travis 
Held Up by Injunction Suit Now to 
Be Pressed 


The Kansas insurance department has a war 
fund of $10,000 with which to conduct the fire 
insurance rate case in the district court of 
Shawnee county and through the State supreme 
court and the Supreme Court of the United 
States, if necessary. The legislature voted this 
amount as a special fund for the conduct of the 
case against the fire insurance companies which 
brought the injunction suit to stop the enforce- 
ment of the Travis rate order. 

The delays incident to the trial of this case 
were one of the chief causes for the legisla- 
tive appropriation. 
vo in February and the issues were joined last 


The case was filed a year 
ag 
June. Not a move has been made to take any 
of the evidence or get the case tried since that 
time. Some weeks ago a 
compromise might be submitted was made to 
William R. Baker, Superintendent of Insurance, 
but no further word has come from the com- 


suggestion that a 


panies. 

The money is to be spent for attorneys and 
legal expenses in handling the State’s end of 
the suit. 
ney general, has been put in charge of the case. 
The fund is sufficient to hire such necessary 
assistants as may be required and pay the ex- 
obtaining the evidence in the case. 
The money can only be used for this purpose. 


John J. Egan, special assistant attor- 


penses in 
In addition to these funds the attorney general 
has his general contingent fund and the Super- 
intendent of 
funds and the clerks in his office available for 
the use of the State in handling the case. 


Insurance also has his contingent 


State Fund Beaten in New York 
The Downing bill to create a monopolistic 
State fund for workmen’s compensation insur- 
Senate of the New 
this week by 


ance was beaten in the 
York Legislature Tuesday of 


a vote of 28 to 22. 
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NEW YORK SURVEYS 
Electricity and Fire Losses.—-No one 
would attempt to draw a conclusion from a 
cannot help calling 


small body of data, but we 


attention to the fact that the report of mutual 
losses for February, 1923, the severest of which 
was estimated at between $60,000 and 
half of 


panies, 


$75,000, 
which was borne by the mutual com- 
was due -to an electric cause. There is 
no doubt that in connection with the electrical 
apparatus we have a great deal to learn and 
probably many losses are going to be made be- 
fore we settle down to accepting the lessons. 
Fires in Sprinklered Risks.—A 
Bulletins 1873-4-5 of the 
New 


Insurance Exchange, all of which 


compila- 
tion of Sprinkler 


\utomatic Sprinkler Department of the 
York Fire 
deal with fires, 


shows the following: 


No loss, 2 fires; slight loss, 14 fires; mod- 


erate loss, 9 fires: considerable loss, 3 fires. 
The different kinds of business in which the 
fires occurred are interesting and are as fol- 
lows: 
Electrical 
laboratories, 1; 


fixtures manufacturing, 4: film 
wearing apparel, 11; binding, 
repairs, 1; manufacturing, I; 
1; toilet preparations, 1; cold stor- 
goods, 1; doll manufacturing, 


2: auto cocoa 
wire works, 
age, I; straw 
silver plating, 1; rubbish in hall, 1. 

What We Need.—We wonder if we appre: 
information 
State- 


to the 


ciate how indefinite much of our 
in regard to fire protection devices is. 
in regard 


ments are made, for instance, 


number of alarms which have been reported by 


certain devices, the value of the property cov- 
ered, with the probable assumption on the part 
of the writer—and an honest 
that large 


way. It is not so easy 


assumption, too— 
losses have been prevented in this 
as all that. We prob- 
factors that must 
he considered before correct conclusions could 


ably would need many other 


be drawn. 


Concerning Resolutions.—\We have noted 


with a certain degree of interest resolutions 
adopted by insurance interests in other States 
protesting against the position of New York 


State 
The protest is based on the thought that what 
New York State may deem all right should 


in establishing a limit on commissions. 


force other States into line. 
As a matter of fact, the protestors are entirely 
wrong. If the agreed on in New 
York State, where it is as expensive to do busi- 
ness as it is anywhere, is deemed sufficient it 
certainly is sufficient for any other State. 

The Outlook for Business.—If the re- 
undoubtedly are, that 


not be used to 


commission 


ports are true, and they 
there is a steady rise in the value of commodi- 
ties, that would increased demand 
nermally for property other 
is nothing in sight to show that 


mean an 
insurance. In 
words, there 
there will be a lessened demand for insurance. 


BOSTON AND VICINITY 
Defeat Safety Instruction Bill.—A bill to 
compel the teaching of safety instruction in 
Massachusetts schools has met with disapproval 
This is the 
has given 


of the was and means committee. 
third successive year the committee 
an unfavorable report on a bill of this nature. 
L. L. Fitz Department Actuary.—Leland 
connected with the Lib- 
has been appointed assistant act- 
Massachusetts Insurance Depart- 


Leroy TVitz, formerly 
erty Mutual, 
uary of the 
ment. 
Special for Buffalo.Joseph A. Curtin, for 
connected with the well-known 
Thomas J. Hill, 


agent of the 


many years 


brokerage firm of has been 
appointed New England special 
Buffalo Insurance Company. 
William B.Medlicott Resigns.—William B. 
Medlicott, agent for New England of 
the Atlas for the past twenty years, will resign 
as of March 31, having reached the retirement 
age. Mr. Medlicott was prominent in the 
New England Insurance Exchange and in the 
Boston Insurance Library. He recently pre- 
pared a most exhaustive article on the Ex- 
which was printed in full on the 
fortieth anniversary dinner held 


general 


change, 
menus of the 

i short time ago. 

Boston Board’s New Quarters. _ ern 
of the Boston Board voted at a special meet- 
ing to acquire New Insurance 
Exchange building on Broad, Milk, India and 
Central streets. A committee was appointed 
to negotiate for such space as may be needed, 
subject to the approval of the companies. 


space in the 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 


EDD G. DOERFLER, President 
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Rockford Life Insurance Co. 
Of Rockford, Ill. Francis L. Brown, Sec’y & Mgr. 


Thirteenth Annual Statement—Jvnuary Ist, 1923 


ASSETS 

Burst Mortgace Teas... oc cosce ce oe Foe $874,452 .50 
Policy Loans and Premium Notes............. 86,472 .26 
Bonds (including $25,000.00 Liberty Loan)..... 35,000 .00 
Cash in Home Office and Banks............... 54,247 .24 
Interest Due and Accrued.................0.- 15,457 .16 
Premiums Due and Deferred.................. 39,010.52 
(SUE OE SSS VESS 5 ae ne mr 18,162 .69 

$1,122,802 .37 
Less Non-Admitted Assets.................--- 22,140.11 

$1,100,662 .26 

LIABILITIES 

Legal Reserve for Protection of Policyholders... $783,906.00 
Death Claims Due and Unpaid................ NONE 
Death Claims Reported but no Proofs Received. 2,000 .00 
CUNEO SS EE SRR EI es eee ars ae re eral le es | 
PRON WOTMIET: BAAITITICS |< 5. sooo coi cca ns ove de d's: sews 6,884 .60 
Surplus to Protect Policyholders............... 302,660.15 


$1,100,662 .26 
STATEMENT SHOWING PROGRESS OF COMPANY 


Insurance 
Total Ad- in Force 
mitted Legal Paid-For 
Year Assets Reserve Income Basis 
Dec. 31, 1918... $435,964 $293,603 $173,596 $5,007,538 
Dec. 31, 1920... 747,484 494,630 276,406 8,061,836 


Dec. 31, 1922... 1,100,662 783,906 354,136 11,171,020 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





oN) ee aS PRED CR eR aneL YRRE RST: LTE SE. $ 32,633,933 .05 
OPES Cot CE etrnee beeen mien PS eh 8 28,512,821 50 
Capitaliand Sree. 6.66 ioe eraceeees asics wibveeiensis 4,121,111 .55 
Trstance in BOree 6.6.5.6 6 5.5.0 is. dis wreicere cess 230,322,163 .00 
Payments to Policy holders:........6:6..6:0.6.60:656.00. 2,331,155 .50 
Total Payments to Policyholders since Organ- 

AZERUTONN «ci Foca ersescanev atin ei aversces nena einer aes $30,051,860 92 


JOHN G. WALKER, President. 


























WANTED 


High grade men can secure profitable contracts as 
district agents in the following important business 
centers: 


Chicago Grand Rapids Indianapolis Ft. Wayne 
St. Louis Kansas City Springfield, Mo. Louisville 
Topeka Salina Leavenworth Lincoln, Nebr. 


We want men who can meet the following require- 
ments: 


A.—Men of good reputation, honest, and willing 
to WORK. 

B.—Men of SUCCESSFUL life insurance experi- 
ence. 

C.—Men who are good PERSONAL producers. 

D.—Men who know how to ORGANIZE and 
MANAGE an agency. 


To men who can meet these requirements, an unusual- 
ly attractive contract will be given and backed up by 
prompt and efficient home office service. 


Our policies have a ‘Selling Propeller” which fixes 
the applicant’s eye on the dotted line. 


Write us for further information. 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


1846 THE 1923 
CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut 


Insurance In Force (Dec. 31, 1922). $447,300,036.95 


Total Admitted Assets............. 103,261,902. 93 
Surplus Reserves: ———————— 
For Dividends in 1923.......... 2,850,000. 00* 
Investment Contingency Reserve 
PN ee cencictasds esta ee baie 750,000.00 


Unassigned Funds.............. 5,041,843.91 





—_—_———— $8,641,843 .91 
*Increased from $2,060,000 apportioned in 1922 


NEW PAID-FOR BUSINESS IN 1922 
$66,916,877 .50 























Wilmer L. Moore, President Robert F. Moore, Secretary 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 


Close association between Field men and Home Office. 
GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 
Atlanta, Ga. 
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TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1922 


The figures presented herewith have been supplied officially to THe Spectator by the life 


inserted for purpose of comparison, 














ss) 
vu 
= 
ot 
=} 
NAME AND LOCATION OF COMPANY = 
1 
coal 
a 80 
Rey Og 
a & 
Colranbin: Rafe, ‘Cictninath oes oso ccineneevtce 1922 $2,373,137 
1921 2,187,991 
Columbian National, Boston...............+. 1922 24,815,227 
1921 22,061,788 
Commonwealth; Omaha a:6. 66606. si. 5 sider esie-wiosw's 1922 3,513,495 
1921 2.920.504 
Columbus Mutual, Columbus................ 1922 4,111,081 
1921 3,220,939 
Connecticut General, Hartford............... 1922 44,218,694 
1921 37,481,515 
Concexvative,, South Bend! «0.6. scsceds< cece as 1922 737,264 
1921 581,408 
Gantental. “Gt. TOwisy sien ewww sonioeue oe cain 1922 5,501,598 
1921 4,801,393 
Pan-American, New Orleanse-. < oi cnccwsn ne oss 1922 11,171,261 
1921 10,000,680 
Penplesulbite s Ghieasan c-.cqieiciecdwencoae 1922 887,137 
1921 801,300 
Reoples,. (BYauntOrty Shs. + as 07's'<:0-0 ee ee walecmes 1922 2,579,697 
1921 2.173,844 
Henria: Bite. PeORtR. i0.6.c:shce we ed eclees er eesac. 1922 6,307,000 
1921 5,086,670 
Philadelphia Life, Philadelphia............... 1922 8,863,197 
1921 8,155,801 
Phanie Mutual, Hartford ...2.0c5 ss.cbee'e wes 1922 68,497,370 
1921 2,687,601 
Postal Essie. New MGs sci ceaticccceeins 10,191,288 
10,272,978 
i eS a rar 
Preferred Risk, Des Moines... .....c0c0008 203,492 
168,820 
Presbyterian Ministers, Philadelphia......... 12,294,048 
pry sgt 
Protection Life, Birmingham ............... af 
i 
Provident L. and A., Chattanooga........... 1,435,919 
1,110,800 
Privident Mutual, Philadelphia.............. 133,629,940 
328,399,518 
Provident Insurance, Bismarck .............. 1922 1,010,332 
1921 $41,614 
Provident Mutual, Philadelphia.............. 1922 133,629,940 
1921 583,760 
Prudential “Newathe: a5 sc-osg-ccnsctscnneqes 1922 906,397,225 
1921 789,508,224 
Pubic: lites (Chieatees sco esas ac ccc carwne 1922 : 
1921 igé 74 
Public Savings, Indianapolis ................ 1922 2,291,925 
1921 1,760,147 
Puritan: Life; Providence .<...4.. <<... seen ea o's 1922 1,058,582 
1921 952,479 
United ‘States: “New” Mores. oc cceowetee ces 1922 5,917,964 
a 1921 6,225,074 
Universal Iife, Dubuque 2.636 eésssss0 0s ces 1922 611,905 
1921 559,658 
Wistiny Lite: ‘Ronelea. (5 ss-<cutiiscdcccsone nous 1922 196,917 
1921 164,578 
Volunteer State, Chattanooga............... 1922 7,166,407 
1921 6,218,548 
West Coast, San Francisco............+...- 1922 7,796,800 
1921 6,795,259 
Western and Southern, Cincinnati............ 1922 34,017,031 
1921 28,295,931 
Western Life, Des Moines..........++--.0:- 1922 35 


a 


Accident Totals Mount 
The number of accidents occurring during 
throughout the United States is 
corded as well over 11,000,000. This includes 
accidents of all kinds resulting from all known 
hazards. The increase in the list of such hap- 
penings has been particularly noticeable in the 


the 
past year re- 


lives. 








nassigned) 


U 
End of Year 


and 


2% Surplus (Assigned 


2,241,658 
1,841,000 


296 197 
246,3 = 
830,475 


679.658 
4,262,259 
2,990,165 

132,287 

110,799 

789,629 

682,140 
1,664,501 
1,541,167 

130,397 

123,165 

338,113 

258,933 

417,591 

359,715 

949,716 

899,098 
5,063,080 
3,998,604 

331,748 

377,866 

148,810 

136,049 

109,262 

110,215 

1,370,368 
1,014,075 
324,777 
294,145 
480,567 
365,383 
10, 009, 072 

9 18 3" ,925 

2638, 
224, 


228 
349 
10,009,072 
184,511 
70,436,228 
54,003,741 
568,072 
606,743 
250,475 
256,588 
242,030 
233,554 
323,037 
322,646 
509,270 
528,429 
152,214 
140,867 
1,076,477 
854,000 
1,120,754 
945,506 
3,662,094 


2,126,388 


Ordinary 


being the cause of 
ings, and the latter destroying more than 12,000 


business. 


Premiums Re- 
ceived in Year 


$442,120 
417,770 
4,414,075 
4,321,949 
1,051,219 
1,170,159 
1,590,876 
1,290,878 
11,098,895 
9,501,300 
325,813 
291,843 
1,372,935 
1,219,957 
9.815.155 
334 
GD 094 
197,664 


2895. 


674,505 

583,746 
2,256,908 
2,101,807 
49 
1,881,000 


1,938,¢ 


12,372,612 
11,320,146 
1,388,742 
1,379,721 
161,739 
170,426 
74,020 
60,162 
1,721,853 
1,589,075 
$12,956 
119,902 
318,443 
330,810 
21,912,961 
20,506,304 


(305 






Ja 
361,096 
261,523 


»,922 








216,350,588 
187,951,576 
154,264 


1,399,174 
1,153,690 
161,552 
144,708 
603,927 
616,356 
89,770 
68,843 
116,362 
1,211 
1,668,651 
1,511,689 


1,929,869 


780.908 
’ ’ 


11,062,717 
10,093,995 


499,080 
ATO.975 


97 


b Industrial 


railroad and automobile categories, 
273 deaths at 





22 929 997 


Total Income in 
Year 





te 
on 
~_ 


3,780 

564,269 
5,863,658 
5,391,001 
1, 297 


1 55 





16,214,505 
14,785,036 
1,970,029 
1,960,606 
194,929 
191,826 
81.410 
66,520 
2,192,438 
2,078,277 
8,349 
17,055 
395,830 
380,492 
8,744,046 
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Public Accountant 


Actuarial 














HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





Actuarial 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


25 FULTON ST. 25 FRANKFORT st, 
NEW YORK 

















Prominent Agents and Brokers 








PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 











LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters © BROKERS’ LINES SOLICITED 





FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


fMume-Mansur Bidg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 


JAMES H. WASHBURN, F.A.I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes, 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITY 











3 Cedar St. & | New York 








JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 























Actuarial 








FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 
35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 


25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 














T. C. RAFFERTY 
CONSULTING ACTUARY 


Sulte 714 Weightman Building 
Philadelphia, Pa. 
Complete Rate Books Formulated 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accewutaats 


THE BOURSE PHILADELPHIA 














=e 














MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 


A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








ABB LANDIS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 





10 Jackson Place, N. W. Independent Life Building 














FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA 














WOODWARD & FONDILLER 
Joseph H. Woodward, F. A. S. 
Richard Fondiller, 

Member of the New York Bar 
CONSULTING ACTUARIES 


Examinat ons and Audits in all Branches of [nsurauce 


43 Cedar Street, New York 

















A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service”’ 


10 So. La Salle St. Chicago, Ill. 














“20 Years’ Experience Backs Our Service” 


L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary; 
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Actuarial 











W. B. YOUNG 
ULTING ACTUARY 
ety ACCOUNTANT 
D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Nep, 




















txaminers and Adjusters 











Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
rk Row New York City 
di Thos. Galbo, Genl. Mgr. - 
E — INVESTIGATIONS AND ADJUST- 
Trae BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on oe performances—Weshow 
results. Send for booklet of references. Liability, Com- 
nsation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 











eee corm 








Insurance Attorney 








Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 




















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











Reciprocal Loses Indiana License 

INDIANAPOLIS, IND., March 19.—The license 
of the Illinois Automobile Insurance Exchange 
of Bloomington, IIl., to do business in Indiana 
has been revoked by the Indiana State insur- 
ance department. Thomas S. McMurray, Jr., 
Insurance Commissioner, said the company did 
not file the annual statement with the depart- 
ment nor pay the annual insurance tax, March 
I, as required by law. He said that he had 
“no other course to follow” than to revoke the 
license. 


Aetna Promotes Logan Bidle 


The AZtna Life Insurance Company an- 
nounces that Logan Bidle, who has had a great 
deal of field experience as well as home office 
experience in connection with the underwriting 
of the group disability business, will hereafter 
assist in the general administration of the com- 
mercial accident and health business in close co- 
operation with the executives in the accident 
department. 
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New York Legislation 


Axtpany, N. Y., March 21.—Bills have been 
introduced in the Legislature as follows: 

Assemblyman O’Connor, amending Section 3, 
banking law, by requiring insurance companies 
or any institution operating under the banking 
laws to furnish to poor authorities certain in- 
formation concerning applicants for relief. 

Senator Cotillo, adding new Section 14-a, 
workmen’s compensation law, by providing 
double compensation and death benefits for 
minors illegally employed. 

Senator Dunnigan, adding new Section III-a, 
insurance law, providing for incorporation of 
mutual or assessment associations to 
property of members against fire, lightning or 


insure 


explosion, not otherwise covered by provisions 
of law, 

Also, incorporating the Workmen's Furniture 
Fire Insurance Society of New York city for 
purposes of mutual and co-operative insurance 
against loss or damage by fire, explosion or 
floods. 

Also, amending Sections 341, 342, 343 to 
346, and 348, and adding new Section I4!I-a, 
insurance law, relating to mutual automobile 
casualty insurance corporations. 


Also, amending Sections 185, 187, 189, 190 
and 194, repealing Section 186, and adding new 
sections 186 and 197, insurance law, relative to 
mutual employees’ liability and workmen’s com- 
pensation insurance corporations. 

Also, amending Section 71!-a, insurance law, 
relating to mutual life, health and casualty 
corporations. 

The Senate committee on labor and industry 
has reported favorably the bill of Senator Rei- 
burn, amending Section 94, workmen’s compen- 
sation law, by. striking out the provision 
limiting expenditures for the administration 
expenses of the State Insurance Fund to 15 
per cent of earned premiums for a year. 

The Senate has advanced to third reading 
Assemblyman Hutchinson’s bill, amending Sec- 
tion 13, insurance law, by providing that the 
Superintendent of Insurance shall 
deposit from an insurer, as well as a domestic 


receive a 
insurance corporation, whenever such deposit 
is required by the laws of another State as a 
condition of admission to that State. 

The Senate has passed the bill of Assembly- 
man Hutchinson, repealing Section 180, insur- 
ance law, in relation to additional powers of 
certain title guaranty companies. 

These bills of Assemblyman Hutchinson have 
passed the House: 

Amending Subdivision 4, 
ance law, by increasing the maximum amount 
of total benefits payable by fraternal benefit 
societies operating on the lodge plan. 

Amending Section 
tive to provisions for notice in liability policies. 

Amending Section 129, 
providing that more than two fire or marine 


Section 231, insur- 


Icg, insurance law, rela- 
insurance law, by 


insurance corporations may consolidate. 

The followiny bills signed by 
Governor Smith: 

Assemblyman Hutchinson, amending Section 
55, insurance law, relative to insurance upon 


have been 


AS 


Miscellaneous Insurance 


the lives of minors, by providing a new table 
of ages and sums. 

Assemblyman Hutchinson, amending Section 
56, insurance law, by providing that a foreign 
insurance company must file with the Superin- 
tendent of Insurance an agreement that it will 
not do business in this State which any similar 
domestic insurance company, instead of any fire 
insurance company, as at present, is prohibited 
from doing. 

Assemblyman Hutchinson, amending Section 
50, insurance law, in relation to agents of non- 
admitted insurers. 

Senator Cotillo, adding new Section 121-a, 
workmen’s compensation law, providing for 
proof of dependency in foreign countries. 


U. S. CASUALTY APPOINTMENT 


Ogden & Fay Get Local Representation of 
Well-Known Company 

Ogden & Fay, 85 Maiden Lane, New York, 
have been appointed local agents of the United 
States Casualty Company. The appointment 
places the agency in a very advantageous posi- 
tion. 

The appointment comes about as a result 
of the rearrangement of the field following 
the adoption of the new casualty rules. Ogden 
& Fay are among the leading fire agents of the 
city. A local casualty underwriter will shortly 
be appointed to take charge of the new line of 
business. 


Norwich Union Indemnity Appoints Assis- 
tant Secretary 

At a meeting of the board of directors of 
the Norwich Union Indemnity Company, New 
York, on March 7, Elliott V. Somers, super- 
intendent of the Metropolitan department, was 
officially appointed to the office of assistant 
secretary. 

Mr. Somers began with the Ocean Acci- 
dent and Guarantee Corporation, Limited, in 
1907. In 1914 he joined the New York office 
of the Hartford Accident and Indemnity Com- 
pany, and in I915 was appointed superintend- 
ent of the liability and compensation depart- 
ments. He accepted a position with the Nor- 
wich Union Indemnity in 1919 and has since 
represented them in the capacity of superin- 
tendent of the Metropolitan department. 


Lyman Candee, vice-president of the Globe 
and Rutgers Fire Insurance Company of New 
York, sailed last week for Europe. Mr. Candee 
was accompanied by his wife. 

Vice-President John J. King of the Hooper- 
Holmes Bureau is making a two-months’ tour 
of the branch offices of that organization. He 
is now on the Pacific coast. Enroute he vis- 
ited the offices of the bureau at Cleveland, 
Detroit, Chicago, Des Moines and Omaha and 
established in Denver a fully equipped branch 
which will function throughout the State of 
Colorado and in several of the adjoining States. 
Tt will be under the management of Lee N. 
Parker, who for the past year has been chief 
Hooper-Holmes representative in Denver. In 
addition to its home office in New York the 
bureau is now operating branches in twenty 
of the principal cities. 
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W. E. SMALL, President 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, 6a. 


AUTOMOBILE BURGLARY 


PLATE GLASS LIABILITY 


AN AMERICAN COMPANY 


E. P. AMERINE, Secy, 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 











HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 


Premiums received during the year 1922. ...............00- $7,369,835 
Payments to Policyholders and their beneficiaries in Death 

Claims, Endowments, Dividends, Etc..............e000 5,400,769 
Amount added to the Insurance Reserve Funds............-. 2,206,762 
Net Interest Income from Investment. ............eeee0e08 2,110,922 


($722,352 in excess of the amount required to maintain the 

reserve) 
Actual mortality experience 52.87% of the amount expected. 
(2 SS Sa a oe $232,163 052 
eT. co ce reece pclae s wake Se ene ve epeeee ew 46,253,715 

FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 

56 BROADWAY NEW YORK 


TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 














Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 





UNUSUAL OPPORTUNITY 


A highly successful Western company desires the services of 
an agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 





ROCKY MOUNTAIN, 
Care of THE SPECTATOR. 























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 





Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 





WANTED: PRODUCERS OF GOOD BUSINESS 
IN INDIANA, KENTUCKY, ARKANSAS, 
ALABAMA, FLORIDA, AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


Indiana National Life Insurance Company 
INDIANAPOLIS, INDIANA 




















ACACIA MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1922............ $38,942,000.00 
Gain in Insurance in Force............... 21,462,805.00 
Insurance in Force December 31, 1922... . 122,685,100.00 
hE PARSE a amet eee 6,828,344.87 
Increase in Assets........................ 2,214,850.30 
Increase in Reserve.................... ; 1,683,761.00 
Increase in Surplus...................... 431,446.67 


UNEXCELLED LIFE INSURANCE PROTECTION— 

LOWEST NET COST—ABSOLUTE SECURITY—PER- 

FECT SERVICE—SQUARE DEALING—A SATISFIED 
FIELD FORCE 


WILLIAM MONTGOMERY Homer Building 
President Washington, D. C. 


B. Pi » Chai f the Board Darwin W. Johnson, Pres. I. Smith Homans, Sec’y & Actuary 
Owerrhoa. J Johnson, Treas. _ Louie G, Russell, Vioe-Pres. & Mgr., Industrial Dept. 
D. G. Roach, Field Mgr., Ordinary Dept. 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bidg., 106-110 South Fifth St. 
Louisville, Ky. 
THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. © 


We have some good territory in Kentucky and Alabama still open. 
and to first class men, we can offer a good proposition. 




















Address the Company 
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Prosperity Awaits You Here! 











THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 














} 
GENERAL AGENCY OPENING FOR ; 
NORTHERN WEST VIRGINIA 


{wo gooa personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 














TO SUCCESSFUL LIFE INSURANCE MEN 


The Gieat-West Life has room in various territories for industrious agents—men of zeal and hard-work 
ing ability who can produce results. To such the Company offers most inviting propositions, backe 4 
by policies and service, which, year after year for many years, have built up the largest volume of new 
business in Canada written by any Canadian Company. The business in force of the Great- West Life 
has been consistently doubled every five years since commencement—from $862,200 in 1892 to well over 
$312,800,000 in Octuber 1922. 
Address all applications to the Great-West Life, Offices at Detroit, Mich., Minneapolis, Minn. and 
Hatcher Bros., Fargo, N. D., or 

THE GREAT-WEST LIFE ASSURANCE COMPANY 
WINNIPEG Head Office CANADA 








WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion 
FEDERAL CASUALTY COMPANY - - - DETROIT, MICHIGAN 

POLICY WITH FUNERAL BENEFIT 
Soild by -DETROIT CASUALTY COMPANY ~- - DETROIT, MICH 
(Same Management as Federal Casualty Company.} 


MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City, 


THE MANAGEMENT. Practical insurance men of long experience : 
and conspicuous success. 4 
THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA § 
COLORADO, TEXAS. ‘The best territorgll 
in the country to-day. 4 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 








RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographers 
new policy forms on the front page of which appears in promi- 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI- 
TARY AND NAVAL SERVICE. The new Child’s Policy of 
the F. N. L. is issued at six months up and becomes a paid up 
policy on the death of the beneficiary. Of course the F. N. L,. 
writes the accidental death benefit and income total disability. 
so territory open in Ohio, Indiana, Illinois, Missouri and 

owa. 


FARMERS NATIONAL LIFE INS. CO. 
F. N. L. Building 3401 Michigan Ave. Chicago, Illinois 














EXCELLENT OPPORTUNITY 


tor Reliable, Energetic men to represent us in the states of ) 
Illinois and Missouri with direct Home Office contracts. Liberal © 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO i 
Clarence J. Daly, President DENVER, COLORADO 4 








NEW and up to date policy 
contracts. REAL SERVICE 
Z toPolicyholdersand Agents. 
y oe NOTSO BIG to lose sight of | 
lili individual Agents, and big | — 


e/ 
Insurance Co a enough to serve its Agency the 
and Policvholders satisfac- [/7 
‘a mip ny torily. SOME GOOD terri- 
tory in LOWA and SOUTH 
DAKOTA open for Agents. 


DES MOINES, IOWA JAS. H. JAMISON, Pres’t 




















AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 = City Hall Station, New York 








THE STATE OF MICHIGAN 


A direct General Agent's Contract for definite territory in the 
State of Michigan is ready for the right man. 


Address: 
Ernest C. Milair, Vice-Pres. and Secretary 


GEORGE WASHINGTON LIFE INSURANCE COMPANY 
Charleston, West Virginia. 














SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 











ESSENTIALS OF THE FIRE INSURANCE BUSINESS 


By Edward A. Ketcham 


A 400 page book designed for the use of officials, employees 
and students of the fire insurance business. Insurance ac- 
counting, executive work, hazards, building construction and 
many other topics covered. 


Price: $4.50 Per Copy 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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